
VOL 3 | ISSUE NO 27

Heal Yourself with the  
Power of Forgiveness

Her Legacy Lives on:  
Tribute to Mrs Rasheedha Mohideen

HAC - Halal Certified Product Index
7 SLIBFI Award Winners

Licensed IBF Institutions 
 in Sri Lanka

An Appreciation to an  Icon in the 
IBF Industry: Mr.Shibly Aziz

The Tale of Implementing  
Islamic Finance in Maldives





Editorial 

Heal Yourself with the Power of Forgiveness

Etiquettes of speaking

Daughters, Boardrooms & Bedrooms

Do we Really know our Creator? - Part 12

Tribute to Mrs.Rasheedha Mohideen

UTO Calendar of Events - 2018 / 2019

Last Lap of lifes Journey

A Social Paradox

HAC - Halal Certified Product Index

HWorld Crossword for Kids

The One I Love the Most

IBF SUPPLEMENT

7 SLIBFI Awards

IBF in Sri Lanka

Appreciation to Mr.Shibly Aziz

The Tale of Implementing Islamic Finance in Maldives

The Dire Need to Provide Finance for Paddy Cultivation - Part 3

Licensed IBF Entities in Sri Lanka

Managing Editor
Rozana Rauff

rozana@utoeduconsult.com

Marketing & Sales

Usama Zaid  
zaid@utoeduconsult.com

Ahmed Mohsin 
coms@utoeduconsult.com

Operations
Shermana Mohamed

shermana@utoeduconsult.com

Accounts & Finance
Mafaz Anver

accounts@utoeduconsult.com

Creatives & Art Direction
Shiran Sabar

Frontallobe Innovations

Published by

UEC International (Pvt) Ltd.,
82 2/1 Bauddhaloka Mawatha, 

Colombo 04.
Telephone. +94 11 583 1867

halalworld@utoeduconsult.com

Halal World is published by UEC International (Pvt) Ltd.,  
and reproduction in whole or part without prior permission 

is prohibited. UEC International (Pvt) Ltd., is not responsible 
for the accuracy of information provided by the advertisers and 
readers are encouraged to verify such information directly with 

the advertisers. Whilst due care is taken by the Management 
of  UEC International (Pvt) Ltd., the opinions expressed in 
the articles, are of the writers themselves and neither UEC 
International (Pvt) Ltd., nor its management will be held 

responsible for the content. The Magazine contains the names 
of Allah SWT & verses of the holy Quran. Please do not throw 

in the trash.

03

04

06

08

10

12

14

15

18

20

22

24

26

30

31

32

35

39

Volume 3 Issue 25 Volume 3 Issue 26Volume 3 Issue 24



VOL 3 | ISSUE NO 22

 Ranks 

 Ascent or Descent;

 the journey to

 Eternal Bliss or Doom!

How to make your child’s first Ramadan 

fast healthy and spiritual
Ramadan  

Habit change opportunity 
HAC Halal Certified  

Product Index

Teach your Children

Ramadan 

 A month for Transformation

To this Unique Lifestyle Magazine

UEC INTERNATIONAL (PVT) LTD
A: 82 2/1 Bauddhaloka Mw, Colombo 04, Sri Lanka | T: +94 11 5831867 |M +94 775 837 575

E: halalworld@utoeduconsult.com | W: http://utoeduconsult.com/hworld/e-magazine

CALL OR WHATSAPP:

EMAIL:
halalworld@utoeduconsult.com
(Your Name, Address, Country, Contact No)

Subscribe Now!

A Perfect Gift for Friends & Relatives anytime of the Year800LK
R

4 ISSUES

3 EASYWAYS
TO SUBSCRIBE

+94-775-837-575
1

2

3

You will be assisted through the process

SCAN & CLICK
Fill the Online Form and submit

Send in your details and we will arrange
for a payment method that suits you!

Payment Options

FREE DELIV
ER

Y

VOLUME 3 ISSUE 272



EDITORIAL

Print or Digital?  
Is print Media fast losing its appeal?   

Is digital media soon becoming the preferred choice of the readers? 

In an era where everything is available ‘online’, from the latest news to even The Quran, 
we are constantly faced with the question of whether HWorld should move to a digital 

version of the magazine. 

Whilst requests for a digital version have abounded, we recognise that there are still 
many out there who actually prefer the print magazine for the simple reason that they 
love the ‘feel’ of a print magazine. Whilst an eventual move to digitize seems inevitable, 
the dilemma we face is whether the magazine should also continue to serve the market 

that prefers the hard copy. 

We sincerely hope that with the Guidance of Allah swt, we could make the right 
decision. We would also like to receive your feedback on your preference, in order 
to assist us in the decision making process. Please forward your comments by:  

email to halalworld@utoeduconsult.com or by WhatsApp to 0775837575.

Thanking you, in advance!
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Circulate knowledge and teach the ignorant, 
for knowledge does not vanish except when it 

is kept secretly (to oneself).
Bukhari 1:3:98



Heal Yourself with the Power of Forgiveness

“…but whoever pardons and makes reconciliation – his reward is [due] from Allah…” [42:40]

Everyone, at some point in their life, has been hurt by the words 
or actions of others. Forgiveness is your choice and truly a 
source of empowerment. We all know forgiveness doesn’t come 
easily, whereas resentment and not forgiving seems to come 
easily. Forgiveness takes work; it rarely comes instantaneously, 
however it’s worth the effort and reward is great. So many of 
us are reluctant to forgive others because it feels like if we do 
we are validating other people’s wrongdoings upon us or letting 
them feel justified with what they did, and we feel like we might 
lose our honor and our dignity. However, forgiveness is not 
about validating other people’s wrongdoing to you. It’s about 
giving yourself permission to let go, to not allow that person to 
control your emotions, to break free from the shackles of pain, 
and giving up that valuable space in your heart for something 

far better.

Our beloved Prophet  said, “Sadaqah does not decrease 
property and Allah increases the honor of him who 
forgives and no one will humble himself for Allah’s sake except 

that Allah raises his status.” [Sahih Muslim]

Forgiveness is not something we do for the person who hurt 
us and it is not because they necessarily deserve it. First, and 
foremost, we do it for Allah , and then for ourselves. All so that 
we can find peace, move on, and gain the pleasure, forgiveness, 

and reward from Allah . 

Forgiveness is the best emotional gift you can give 
yourself. Heal yourself with the unparalleled power of 

forgiveness.
Forgiveness is not only about forgiving others; it also entails 
allowing you to forgive yourself. Many times we question 
ourselves for what we may have caused or what we may have 
done. If we’ve done any form of injustice towards anyone else, 
we need to first seek their forgiveness so that we can lift that 
dark veil that might have enveloped our hearts. Ultimately, it is 
our opportunity to ensure that we clear ourselves so that it does 
not haunt and burden us on the Day of Judgment. We need to 
remember that if Allah  can forgive us, then, we need to be 
willing and able to forgive ourselves. Self-forgiveness is equally 
important and a necessity for paving a path to allow ourselves 

to move forward and not bury ourselves in the past.
When someone hurts you, forgive them and thank  
Allah . Forgive them not for their sake, but for the sake of 
Allah  and as a sign of gratitude to Allah . Why? Be grateful 
that Allah  made you a victim and not the oppressor. There is 
no crime in being a victim. It actually brings you closer to Allah 

 and purifies you of your sins. But as for the oppressor, they’ll 
have to face Allah . The oppressor has created a situation 
where they have pushed themselves to becoming a victim of 

their own injustice. Don’t forget that Allah  is aware.
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What gives many victims comfort and closure in this 
world? For many, it is having their day in court knowing 
they will be able to make an appeal to the judge for justice to 
be served and that their oppressor will be held accountable. 
However, even with that, there is room for details to be left out 
and misinterpretations of the truth and, quite possibly, unfair 
judgment. The judge in this world does not know you, truly 
care for you, or have the ultimate knowledge of the truth. But 
comfort should arise knowing that with Allah  there is not 
an action, nor detail, nor any tear, that goes unnoticed and 
undocumented. Justice, in its highest and truest form, will be 

served and everyone will be compensated accordingly.

3 REASONS TO FORGIVE
1. Your Spiritual Health

• Allah  will forgive you

“Let them pardon and overlook. Would you not like that Allah 
should forgive you? And Allah is Forgiving and Merciful.” 

[24:22]

• Have your deeds presented to Allah 

The deeds are presented on every Thursday and Monday and 
Allah , the Exalted and Glorious, grants pardon to every 
person who does not associate anything with Allah  except 
the person in whose (heart) there is rancour against his brother. 
It would be said: Put both of them off until they are reconciled. 

[Sahih Muslim]

• Be a person of Jannah

Remember the man at the time of the Prophet  who walked 
into the masjid for three days in a row and the Prophet  said 
that he was from the people of paradise. Abdullah bin ‘Amr 
(radi Allahu anhu) wanted to know what quality this man 
possessed that made the Prophet  say that about him, so he 
spent three nights with that man. He noticed that the man did 
not pray the optional night prayers during any of these nights, 
but if he woke up during the night, he would simply mention 
Allah . So before he left, he asked him what he did that was so 
special that the Prophet  identified him as a man of Jannah. 
The man replied: “My deeds are nothing more than what 
you saw.” When Abdullah (radi Allahu anhu) left, he 
called him back in and said: “My deeds are nothing 
more than what you saw, but the only thing I do is that 
I do not hold any grudge against any Muslim or envy 
anyone for what bounties Allah has granted them”; 
thereupon ‘Abdullah Ibn ‘Amr (radi Allahu anhu) said 
to him: “This difficult quality to obtain is what granted 

you this rank.” [Ahmad]

2. Your Psychological Health
• Reduce stress, anxiety, sadness.

A wise person once said, “To have a grudge is like drinking 
poison and waiting for the other person to die.” Holding 
on to grudges harms your own health by acting as a chronic 

stressor.

• Healthier relationships

Research has proven that the inability to forgive causes a person 

to repeatedly bring anger and bitterness into their relationships 
and experiences.

• Increase happiness.

Many studies have shown that people who forgive are happier 
and healthier than those who don’t.

3. Your Physical Health
• Stop stress-related back and stomach aches

Studies have shown that people who focus on a personal 
grudge increase muscle tension and physical symptoms, such 

as stress-related backache, insomnia and stomach aches.

• Lower blood pressure and decrease heart attacks

Studies of forgiveness have found it good for your heart. It 
lowers heart rates, blood pressure, and stress. Holding a grudge 
acts as a chronic stressor and stress increases heart attack risks 

by 21-fold.

• Stronger immune system

Research has found that letting go of negative emotions and 
harbouring positive emotions can help boost your immune 

system.

So what does forgiving actually mean? Forgiving means 
not carrying a grudge in your heart against the person that hurt 
you. It means letting go and not harbouring all of those toxic 
emotions. Forgiving means that if you were given the chance 
to retaliate, you would choose not to do so for the sake of Allah 
and for yourself. Forgiving is giving your heart to Allah  and 

asking Him to mend it.

However, forgiveness does not mean that you cannot learn and 
grow from such an experience. Let go, learn, grow.

Oprah Winfrey said that: “True forgiveness is when you 
can say, ‘Thank you for that experience.’”

If you were ever betrayed or hurt by someone else, forgiveness 
does not mean that you have to trust that person again if 
they haven’t given you a reason to and rebuild that trust. But 
forgiveness means that you’re able to let go of the resentment 

that you have in your heart.

Forgive and set yourself free in this life and the next insha’Allah, 
“To forgive is to set a prisoner free and discover that the 

prisoner was you.” - Lewis Smedes

Start forgiving today, as this will lead to better spiritual, 
psychological and physiological health and, ultimately, a 

happier life and Jannah, insha’Allah! 
 

Originally published on DuniaShuaib.com 

Ustadha Dunia Shuaib

Sr. Dunia is a certified marriage educator, host of Deen with Dunia, 
motivational speaker, lecturer and author. She combines the Qur’an, 
Sunnah and psychology to help Muslims who are striving to create and 
maintain a harmonious relationship between their deen and dunya. To 
learn more about her and her work visit her website:  DuniaShuaib.com 

and to catch her weekly livestream follow her on;

Facebook : Facebook.com/DeenwithDunia   |Twitter:  @DuniaShuaib 
|  IG: @DuniaShuaib
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ETIQUETTES OF 
SPEAKING

Abu Musa Al-Ash’ari  
(May Allah be pleased with him) reported:

I asked the Messenger of Allah : “Who is the most 
excellent among the Muslims?” He said, “One from 

whose tongue and hands the other Muslims are 
secure.” 

[Al-Bukhari and Muslim].

A believer should always tell the truth, and never utter 
a lie even when he is joking around.

Prophet  said, “You must speak the truth for the 
truth leads to virtue and virtue leads to Paradise . 
One, who always speaks the truth and means the 
truth, is recorded as truthful with Allah. Keep 
away from the lie for the lie leads to evil and evil 
leads to the Hell Fire and one who continually 
tells a lie and intends to lie is recorded with Allah 

as a liar.”[Bukhari and Muslim]

Gheebah - The Messenger of Allah  said, “Do you 
know what is backbiting?” The Companions said: “Allah 
and His Messenger know better.” Thereupon he said, 
“Backbiting is talking about your (Muslim) brother in 
a manner which he dislikes.” It was said to him: “What 
if my (Muslim) brother is as I say.” He said, “If he is 
actually as you say, then that is backbiting; but if 

that is not in him, that is slandering.” [Muslim].

Allah  says in Surat Al-Hujurat, in what could be 
translated as, “And do not backbite one another.” 

Nameemah (tale-bearing) is one of the diseases that 
afflicts the souls and spreads in the society, and a 
malicious disease that is communicated by the tongues, 
leading to destroying families, separating the loved 

ones, and severing the ties of kins

The Prophet  said in an authentic hadith , “He who 
makes Namimah does not enter Paradise .” 

Stay well away from anyone committing Gheebah or 
Nameemah, for being among them would make us part 

of that sin.

Aimless arguments are signs of misguidance. (We seek 
refuge with Allah from it). Prophet  said, “A people 
did not get misguided after Allah had guided 
them, but they were aimlessly argumentative.”  

[At-Tirmithi] 

Stay away from arguments even if the truth is on your 
side, so that you can end a pointless argument. The 
prophet  also said;“I guarantee a house in the 
surroundings of Paradise for the one who stopped 
being aimlessly argumentative even if he is right.” 

[Abu-Dawud]

Remember the famous saying, “If you do not have 
anything good to say, don’t say anything at all.” 

Prophet  said, “Whosoever believes in Allah 
and the Last Day, let him say good or remain 

silent.” [Bukhari and Muslim]

SPEAK ONLY IF OUR SPEECH WILL 
BE GOOD AND BENEFICIAL 

BE TRUTHFUL WHEN WE SPEAK 
AND REFRAIN FROM LYING 

REFRAIN FROM INVOLVEMENT IN 
SENSELESS ARGUMENTS IN WHICH 

THE SOLE PURPOSE IS TO PUT 
DOWN OTHERS AND TO SHOW 

SUPERIORITY

Never use bad language, even if you are just kidding 
around. Allah  hates the disobedient, and He hates the 
one who curses. Disobedience includes bad-mouthing 

others, and cursing. 

Prophet  warned us in several authentic hadith;

“The believer does not insult the honor of others, 
nor curse, nor commit Fahishah, nor is he foul.”  

[At Tirmidi]

“A true believer does not taunt or curse or abuse 
or talk indecently.” 

[At-Tirmidhi].

“Reviling a Muslim is Fusuq (disobedience of 
Allah) and killing him is (tantamount to) disbelief.” 

[Al-Bukhari and Muslim]. 

Not only are we prohibited from cursing at the living, 
but we are also forbidden to curse at the dead. 

The prophet  forbade us when he said; 
“Do not speak badly of the dead, they have already 
seen the result of (the deeds) that they sent on 

before them.” [Al·Bukhari]

 “Mention good things about your dead, 
and refrain from (mentioning) their evil.”   

[At Tirmidhi]

REFRAIN FROM USING BAD 
LANGUAGE OR CURSING AT ALL 

TIMES 

REFRAIN FROM BACKBITING 
(GHEEBHA) & SPREADING 

RUMOURS (NAMIMAH)



It is well known that verifying news is required according 
to sharee’ah, because Allaah says (interpretation of the 

meaning): 

“O you who believe! If a Faasiq (liar — evil 
person) comes to you with any news, verify it, 
lest you should harm people in ignorance, and 
afterwards you become regretful for what you 

have done”  
[al-Hujuraat 49:6] 

This is a stern warning against passing on all that one 
hears. 

The Messenger of Allaah  said: “It is enough lying for a 
man to speak of everything that he hears.” [Muslim] 

It was narrated that Abu Qalaabah said: Abu Mas’ood 
said to Abu ‘Abd-Allaah, or Abu ‘Abd-Allaah said to Abu 
Mas’ood: What did you hear the Messenger of Allaah 
(peace and blessings of Allaah be upon him) say about 

saying “they say…”? 

He said: I heard the Messenger of Allaah (peace and 
blessings of Allaah be upon him) say: “How bad it is 
for a man to keep saying, ‘They say…’. ” [al-Silsilah al-

Saheehah, 866.]

Al-‘Azeemabaadi said: This means, it is a bad way to 
reach one’s objective, by saying, ‘they say…’. Saying ‘they 
say…’ is akin to conjecture, i.e., the worst habit of a man 
is to use the phrase ‘they say’ to serve his purposes, so 
he tells of something, merely repeating what others have 
said without verifying it, and thus he transmits lies … 

this was the view of al-Manaawi. 

Sometimes, the prophet  used to repeat important 
words three times to make sure that it was understood 
and he used to make his speech simple and easy for 

everyone to understand.

And if you do decide to be humorous, at least make truthful 
jokes just like the Prophet  used to do.

The Prophet  said: “Woe to the one who tells lies to 
make people laugh, woe to him.” [Abu Dawood]. 

The Prophet  said, warning against this kind of behaviour 
which some jokers are accustomed to: “A man may say 
something to make his companions laugh, and he will fall 

into Hell as far as the Pleiades because of it.” (Ahmad). 

Imaam al-Nawawi (may Allaah have mercy on him) said: 
“The kind of joking which is forbidden is that which is 
excessive and persistent, for it leads to too much laughter 
and hardening of the heart, it distracts from remembrance 
of Allaah, and it often leads to hurt feelings, generates 
hatred and causes people to lose respect and dignity. But 
whoever is safe from such dangers, then that which the 
Messenger of Allaah  used to do is permissible for him.” 

All messengers ordered this good way of speech. When 
Allah sent Musa and his brother Haroun to Pharaoh, he 
ordered them to speak to him nicely. Allah says in Surat 
Taha, “And speak to him (Pharaoh) mildly, perhaps he 

may accept caution or fear Allah.” (Verse 44) 

Always remember, you are no better than Musa and 
Haroun and the person you are debating with is no 

worse than Pharaoh.

DO NOT SPEAK ABOUT MATTERS 
THAT WE HEAR ABOUT, WITHOUT 

INVESTIGATION 

Allah  says in surat Al-Baqarah, what can be 
translated as, “And do not make Allah’s (Name) 

an excuse in your oaths.” (Verse 224)

REFRAIN FROM SWEARING BY 
THE NAME OF ALLAH UNLESS IT IS 

ABSOLUTELY NECESSARY

There is no reason to use eloquent language or 
complicated words when no one understands; also, 
avoid hurtful words that put down others. Prophet  
hates this kind of talk. He  said, “The people whom 
I hate the most and who are the farthest from 
me on the Day of Judgment are those who talk 
uselessly, and those who put down others, and 
those who shows off when they talk.” [At-Tirmithi]

MAKE OUR SPEECH SIMPLE, CLEAR, 
AND AVOID DIFFICULT WORDS

TALK AND DEBATE IN A POLITE MANNER, 
AVOIDING AGGRESSION AND WORDS THAT 
HURT, PUT DOWN, OR HUMILIATE OTHERS 

The Messenger of Allah  said, “Do not indulge in 
excessive talk except when remembering Allah. 
Excessive talking without the Remembrance of 
Allah hardens the heart; and those who are the 
farthest from Allah are those whose hearts are hard.” 

[At-Tirmidhi]

AVOID EXCESSIVE TALK – IT LEADS 
TO DEVIATION AND MISGUIDANCE

MAKE SURE OUR SPEECH IS 
SERIOUS AND TO JOKE AROUND 

VERY SPARINGLY 

SPEAK CLEARLY AND BE AUDIBLE 
ENOUGH FOR OTHERS TO HEAR 

AND UNDERSTAND



One of the most important responsibilities for a father towards 
his daughter starts at her birth, her first diaper change, her first 
recognition, her first word and her first step.

The words and steps will have major influence on the road-
forks ahead eventually leading to destination of ‘boardroom or 
bedroom.’ Ideally, both!

My daughter was born two 
hours before February 29, 
2000, obviously, serious 
issues would arise in having 
a birthday every four years 
during the ‘pre-teen and 
teen pressure-packed 
times.’ In hindsight, the 
uniqueness of her delivery 
time has road-mapped the 
unique choices she has 
taken so far and for me.

She has grown up in the 
shadows of her big brother, 
the six foot student-
athlete: 2350 (out of 
2400) on SATs, number 
3 in graduating class, 
captain golf team, studying 
a semester in Prague and 
travelling on weekends to 
Berlin, Budapest, and so on. 

She is 4 feet 11 inches and 
doctors have said she will 
not be much taller. She is 
an average student. She has 
short attention span. She is 
not an athlete. We had to move her from school to school, due 
to compatibility issues with girls in her class. 

But, she is a ‘bunny’ fighter, her nickname, and has a heart as big 
as the outdoors. These are ‘tests’ and, as with all tests, you learn 
about your DNA make up and resiliency. This is another form 
of ‘tough love,’ but love of yourself.

There is a saying, ‘it’s not the size of the dog, but the fight of the 
dog.’ No, my daughter will probably not join MMA, as she is 
scared of flying insects buzzing by when we play one-on-one 
basketball. It’s usually she and I versus her brother, he gives us 

a lead and we foul him incessantly, but we still lose. But, most 
importantly, it’s about bonding! 

Having worked for multinational companies, Dow Jones and 
Thomson Reuters, and then few start-ups, including Zilzar, 
travelling to over 35 countries (mostly emerging markets), 
presenting at conferences globally, etc., you realize very few 

women, absolute 
numbers or percentage 
of workforce, are present 
or represented at 
decision making levels.

I am sure, that I like 
many fathers (and 
mothers); want to give 
their daughters all the 
tools to do better than 
their mothers, aunts, 
and cousins, etc. And, 
let’s not use the selective 
interpretation of Islam 
(or another faith) and 
culture luggage to 
maintain the status quo 
plight of girls/women. 

They are the most 
important change agents 
in families, villages, 
cities, countries, and, 
eventually societies. 
There are numerous 
examples, supported 
by many World Bank 
and other credible 
organisation studies, 

that show when women are empowered (having an income) 
or educated, their children are on the path of escaping the 
continuous gravitational pull of poverty and illiteracy.

There is a saying, ‘give a man (or woman) fish, and he (she) is 
fed for the day, teach him (her) how to fish, he can feed himself 
(herself ) for life (or make a living).’ 

My daughter has had many challenges growing up, but every 
obstacle can be overcome with the right guidance, attitude, and 
determined execution.

there is a difference between smart 
(book smart) and having self-confidence. 
Confidence does not generally come from 

books, it produces knowledge and develops the imagination, 
but exposure, experience and explanations are keys, as it’s a 
rough world out there.

Most importantly, explaining allows them to understand ‘why 
people behave as they do.’ I believe this is probably the most 
important attribute, as it allows for them to undertake analysis 

of situations (say, where to work and moving up the ladder) 
and people (say; whom to friend or whom to marry). This is 
the essence of all meetings and negotiations!

Be conscious: there is a fine line between confidence and 
arrogance, former is welcomed and latter is shown the exit 
door.

Every day we make hundreds, if not thousands, 
of choices, some, without knowing, attribute it 
to habit. Choices are made not only by having 

Daughters, 
Boardrooms & 

Bedrooms
By Rushdi Siddiqui

Here are six C lessons for daughters: 

C onfidence

C hoices
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access to information (evidence), but, more importantly, the 
‘gut feel.’ The gut feel is a function of both experience and 
confidence. Is a woman’s intuition a ‘gut feel,’ as there is no such 
thing as ‘man’s intuition.’ Query: Are choices made by women 
decision makers more second guessed by staff, colleagues, 
reporting executive Board, media, etc., than male counter-
parts?

Be conscious: choices have consequences, as there are few  
‘re-dos’ in life. Sometimes choices are not in your control, 
hence, ‘gotta play the hand that’s dealt, not what you wish was 
dealt’. 

We all know shallow people, male and female, 
and they typically all arise due to their level of 
incompetence at companies. But, substance 

produces content. Content goes to above-mentioned 
exposure. For me, the most interesting meetings are when I 
learn, get introduced to another way of thinking, an insight, or 
even corrected. The above has happened to me with women 
colleagues and staff. But, I have found that educated women 
convey it in a way that is more diplomatic without undermining 
senior’s authority. As a general rule, you, from CEO to GM, will 
listen to people with content.

Be conscious: content is king and it’s not just for websites.

The art of communication, 
especially thinking on your feet, 
turns an ordinary person to a 

persuasive orator. The social media has made the ‘thumb and 
index finger stronger,’ but has also weakened the vocabulary 
with slang and shortened terms. People can inspire by mere 
words not more than 140 characters.

For example people waited in lines to hear Steve Jobs and then 
the announcement.

For example, beauty/looks eventually fade and someone 
younger is always around the corner, but having a ‘woman’ of 
substance is like a diamond, forever!

Be conscious: be the person that can ‘make words sing,’ but 
no need to memorise the dictionary. 

The follow-up after the meeting, the call, 
networking session, etc., on a timely basis 

shows professionalism. One of the most important lessons in 
building and growing business relationships, network effort, 
is people remembering you. When people remember, it 
implies you have made a positive imprint and will be given an 
opportunity, and more importantly, the benefit of the doubt 
when things are not working out accordingly.

Be conscious: continuity will land you the next deal.

The counter-party and your team will generally 
remember those who close the deal, and they 

are invited to the press event with the photo-ops. Obviously, 
that’s not the end goal, but the by-product. You want to be the 
one that the team looks to close deals or can rescue a deal that 
is a foregone conclusion.

Be conscious: it’s not the start of the race, but the finish that 
matters.

The above characteristics result in a daughter that may delay 
marriage, as career driven. Or it may result in finding a person 
that appreciates those qualities and can further enhance and 
take advantage of it for their own benefit.

Behind every successful woman includes guidance, exposure, 
and their dad (and mom). Behind every successful husband 
will be the wife, someone’s daughter!

Who you were, does not mean you will be that.
Nurture a complimenting nature.

My daughter will cast her own shadow! You can find her on 
Instagram.

What advice do you give your daughter? 

Rushdi Sddiqui,  
Co-Founder & CEO,  

www.zilzar.com and www.zilzarlife.com

C ontent

C ommunication

C ontinuity

C losure

Protection from Hell Fire
Aishah (May Allah be pleased with her) reported:

A woman came to me with her two daughters. She asked me (for charity) but she found nothing 
with me except one date-fruit, so I gave it to her.

She [accepted it and then] divided it between her two daughters and ate nothing out of it. Then, 
she got up and went out.

When the Messenger of Allah (pbuh) came in, and I narrated to him the story, he said,

“He who is tested with these girl children, and he is benevolent towards them,
they will become protection for him against Hell fire“. 

(Muslim)
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In every posture of salaah we exalt His greatness with 
the proclamation of “Allahu Akbar” (Allah  is the 
Greatest), yet do we actually devote ourselves into 
feeling the essence of His greatness by studying the 
various names that Allah  has attributed to himself ? 
In this issue we will cover the names on the lines of His 
Exalted Self, Greatness and Highness.    
74. Al-Kabeer - The Greatest, The Perfectly 
Great
Allah  is Al Kabeer whose essence is the perfection 
of greatness and whose nature is Greatness. Al Kabeer 
is the One who is incomparably great, whose greatness 
is beyond measure and The One whose own essence is 
unimaginably great perfection. This is the affirmation of 
your heart when you pronounce the Takbeer, that His 
greatness is far beyond any other.
The Prophet  used to do a lot of takbeer— “Allahu 
Akbar”. 

A b d u l l a h 
ibn ‘Umar 
narrates that 
a man came 
late to Salāh. 
Upon arriving 
to the line he 
started his 
prayer with 
the following 
words, Allāhu 
A k b a r u 
Kabīran wal-

hamdulillahi kathīran wa subhān Allah  i bukratan 
wa asīlā. The Prophet , after completing the prayer, 
asked the people who had said this. The man said, “O 
Rasūlullah, I did not intend by it other than good.” The 
Prophet  said, “I saw the gates of heaven open 
because of those words”. Ibn ‘Umar added, I 

never ceased saying these words since hearing the Prophet say 
that. [Muslim, At-Tirmidhee, An-Nasaa’i and Ahmad]
75. Al-Muthakabbir - The Exalted in Might, The Sublime, The 
Supreme
Allah  is also Mutakabbir in the sense that His divine sublimity is 
Infinite, He is great, the One whose divine greatness is Infinite. Thus ‘Al-
Mutakabbir’ (the Sublime) is God, the King whose Sovereignty never 
perishes, the Great in Whose Kingdom nothing happens except by His 
leave, the One, the Omnipotent.
Al-Mutakabbir is Allah  Who is far exalted above being unjust or 
unfair to His slaves. Allah, Most Gracious, is Al-Mutakabbir in the 
sense that in His Hand is Beneficence and from Him is forgiveness. Al-
Mutakabbir indicates that His Sovereignty, Dominion and Greatness 
are imperishable.
Another meaning of God’s name Al-Mutakabbir is the great and 
sublime in the way that sublimity comes from self-existence and self-
guidance. Allah  has a free will, and Al-Mutakabbir is He who is 
far above any kind of imperfection or defect that does not befit His 
Divine Perfection, and Who is far exalted above anthropomorphic 
qualities. To this effect, Prophet Muhammad  says: “Verily,  
Allah  revealed to me that you should be modest so that no 
one boasts before another and so that no one transgresses 
against another…” (Sahih Muslim)

76. Al-Adheem - The Supreme The Supreme Glory, The 
Mighty Splendor, The Most Grand, The Greatest
He is the One whose might and grandeur are contained within 
Himself. All His actions are perfect, and only He deserves to be exalted 
by creation. Al-‘Adheem is the owner of all power, might, and strength. 
Everything besides Him is small and insignificant! 
When we are in rukoo, we say “subhaana-rabbil Al-Adheem”, which 
means, “Glory be to my Lord - my Sustainer, The Most Grand”.
The Arabic word ‘Adheem’ is originally used to describe something of 
a big stature. If eyesight fails to catch the end or the limits of something, 
then it must be greater than anything which can be caught by eyesight. 
Accordingly the sky is greater than the earth and the earth is greater 
than a mountain; the sky 
cannot be encompassed 
by the field of vision yet 
the brain can gauge its 
dimensions. Allah  is the 
SUPREME Who is greater 
than everything, cannot 
be grasped by eyesight and 
cannot be perceived by 
mental faculties; He can 
never be seen by the eye, 
and the mind can never 
form a mental image of 
Him; He challenged and 
crippled mental faculties 
that can never perceive Him 
and surpassed the utmost 
attainment of the mental 
abilities; He possesses the 
highest grades of Honour and Glory, and is never in need of a helper. 
His Supremacy has never been marked by an initiation nor His Glory 
will ever have a termination, Praise and Glory be to Him, He is Allah .
77. Al-Aliyy - The Exalted
The One who is clear from the attributes of the creatures. This name of 

Do we 
Really know 
our Creator?
Asma ul Husna Series Part 12 
The Glorious names of Allah
by Sarah Afker

To Him belongs whatever is 
in the heavens and whatever 
is in the earth, and He is the 
Most High, the Most Great. 

Quran, 42.4
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Allah  comes from the root word ‘Aluv’ meaning greatness, 
eminence and supremacy. Allah  is above all evil, above any 
imperfections. This name’s meaning is similar to the meaning 
of Al-Jabbar. Allah  is free from anything imperfect.
We as humans sometimes have bad habits, we may not pick 
up after ourselves, we make mistakes, we mess up, we have 
lots and lots of faults but if you just look at everything around 
you, at the heavens and the earth, and our own creation, and 
the perfection in which everything is, we’ll realize how perfect 
Allah  really is.
We as humans are the ones that create disorder, when 
everything really is in order. We as humans are the tyrants, are 
the oppressors, are the killers, and polluters. We use our free 
will and misuse it so many times. But Allah  is above all this 
evil, above all imperfections. He is the most superior, the most 
sublime.
Among the good manners adorning a believer is submission 
before the glory of Al-‘Aliy. Train yourself to submit to Him, and 
place no one or nothing above Him in your daily life. Fight your 
desires and train yourself to show patience and gratitude in all 
situations to please Al-‘Aliy. The Prophet  said: “Whoever 
humbles himself before Allah , Allah  will elevate 
him.” [Muslim]
78. Al-Muta’ali - The Self-Exalted
This characteristic is similar to the attribute of Allah , Al Aliyy 
meaning Allah  is the Highest, above any fault, above any 
imperfection. Here, the attribute used is al Muta’al, the exalted. 
Al Muta’al is a very unique attribute because it’s an attribute that 
humans cannot have. It means that Allah  is the highest, and 
Allah  claims he is the highest and knows He is the highest.
Humans cannot be this because as a Muslim, we cannot 
consider ourselves above anything else. Only Allah  is the 
highest, the greatest, the creator, the provider, the sustainer. 
We humans cannot do anything except through the power of  
Allah , or what Allah  has blessed us.

Allah  has such a 
vast knowledge that 
everything we consider 
“infinite” is within His 
knowledge. From the 
moment that time was 
created until eternity, 
Allah  determines 
every event, thought, 
and moment of time, as 
the Qur’an proclaims:
“We have created 
all things in due 
measure. Our 

command is only one word, like the blinking of an 
eye. We destroyed those of your kind in the past. But 
is there any rememberer there? Everything they did is 
in the Books. Everything is recorded, large or small.”  
( Surat al-Qamar, 54:49-53)
Even though every corner of the universe manifests  
Allah ’s greatness, this vast manifestation is not sufficient to 
explain His infinite power and greatness. Allah  is exalted 
above any partnership, defects, and limits. He is the sole Owner 
of all beautiful names and superior attributes. His knowledge, 

wisdom, might, power, mercy, compassion, and generosity is 
infinite.
“Allah  created you, then provides for you, then will 
cause you to die, and then will bring you back to life. 
Can any of your partner-deities do any of that? Glory 
be to Him, and may He be exalted above anything they 
associate with Him!” ( Surat-ar-Rum 30:40)
You cannot do anything except through the power of Al-
Muta’aali and everything that you have comes from Him. Your 
position with Al-Muta’aali is determined by one crucial factor: 
the level of your taqwa and righteousness.  
Never place yourself above others because of your wealth, 
intelligence, looks, or your lineage! Remember arrogance is a 
trait of Shaitan who self-acclaimed superiority against Adam 
AS , for he was created from fire while the father of mankind 
was created from clay. 
79. Al-A’laa - The Most High
                        

“Exalt the name of your Lord, the Most High”
(Surah Al-A’laa:1).

Al-Musabbihaat are the surahs in the Quran that begin with 
the declaration (sabbaha) of the perfection of Allah . Of 
the musabbihaat, Surah Al-‘Alaa is the most beloved to the  
Prophet . He loved to recite this specific surah in every single 
Jumuah prayer and in both of the Eid prayers.
Al A’laa is the One Who is completely exalted in all aspects, in 
His essence, in His status, in His attributes and in His dominion. 
He is the One Who rose over the Throne and Who dominates 
all things. In all the attributes of might, pride, glory and beauty 
that are ascribed to Him, He reaches the ultimate level.
When we are in sujood, we say “subhaana-rabbil Al-A’laa”, 
which means, “Glory be to my Lord - my Sustainer, The 
Most High”. By saying this we focus on the highness of  
Allah , and acknowledge how incapable we are in front of 
Him. Prostrating is submitting, putting the part of the mind 
which controls 
our decision, 
before Allah 
’s decree.
When are we 
closest to The 
Highest? When 
we are in sujood, 
the lowest 
position we can 
be in! 

Sources : Al Quran,Sahih Hadith and Understand Quran Academy  

 
Sarah Afker is a management accountant by profession and 
a tax consultant by occupation. She is a freelance lecturer in 
the field of Islamic Finance and a freelance writer and blogger.  
Her blog can be accessed at http://www.sarahafker.blogspot.com/

 

Mankind! We created you 
from a male and female, and 
made you into peoples and 

tribes so that you might come 
to know each other. The 

noblest among you in Allah´s 
sight is the one with the most 

taqwa 

[Surat al-Hujurat 49:13]. 
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HER  LEGACY  LIVES  ON!
ILMA International Girls’ School 

(IIGS) Founder Principal 
Mrs Rasheedha Mohideen

“Still standing tall, strong and more established than ever before, 
in the heart of Colombo – 05 lies Mrs. Mohideen’s legacy. Her 
dream. Her life’s purpose. Her mission.
At first it was just 140 students, 16 teachers and 11 classes in 
the year 1988 now boasts 
over 2600 students, over 
200 teachers and 90 classes 
today! Alhamdulillah.
“Rabbi Zidni ILMA – Oh 
Lord! Advance me in my 
knowledge”, taking it right 
out of the Holy Quran, she 
established it as the motto of 
IIGS. The depth of its relevance and meaning to this institution 
is unfathomable.” www.ilma.edu.lk
She passed away after a long illness on Tuesday 15 September 
2018, leaving behind a legacy that will live on forever Insha Allah. 
May the torch she lit many years ago never be extinguished and 
may it be a source of Sadaqathul Jaariya for her Ameen.

Appreciation of Mrs. Rasheedha Mohideen
´A benefactor in this Dunya is a beneficiary in the 

Akhira´
Marhooma Mrs. Rasheedha Mohideen; may Allah Ta’ala grant 

her the highest place in Jannah.
My relationship with this remarkable lady began in October 
of 2003, when I walked into the Principal’s office to face an 
interview for the post of a teacher. I was instantly taken up by 
this charismatic figure seated so majestically behind her desk. 
She politely asked me to take a seat and thus began the journey 
of this principal-teacher relationship which lasted for not more 
than 5 years. Nevertheless within this short period, I was able to 
learn from her, the many lessons that became her lasting legacy.
In the interview Mrs. Mohideen led me through the history 
of IIGS with so much passion and detail in her narration that 
the two hours almost seemed like an enlightened eternity. One 
could easily sense the pride and gratitude she felt in having 
established this school for Muslim girls, which would be a 
source of empowerment for many more generations to come. 
The extreme level of dedication and commitment required 
to set up and establish such a school of excellence, is simply 
awe-inspiring. Today, IIGS stands proud and tall because of 
the selfless commitment of Mrs. Mohideen, her husband, and 

many other stalwarts of likeminded persons.
After having taught mathematics and physics at IIGS for the 
higher secondary students from 2003 to 2012, destiny placed 

me on the principal’s seat in 2012. 
On January 18th, 2013 IIGS reached its 25-year milestone. 
Mrs. Rasheedha Mohideen, the guest of Honour, arrived albeit 
in a wheel chair for this celebration held at the BMICH. She 

was warmly welcomed with a standing ovation. 
Despite her weakening physique, she was still able to talk 

steadily with her commanding voice to convey a message to all 
those who were gathered there that day.

In 2014 I had the honour of bringing back Mrs. Mohideen to 
IIGS as the Chief Guest for the senior prefects’ investiture. It 
had then been almost seven years since her last visit and this 
would be the final time she would step inside the portals of her 
establishment. She was overwhelmed with emotion and her 

speech that day, still remains in my heart.
During my tenure as Principal, I had been visiting Mrs. 
Mohideen every so often at her residence. I would keep her 
updated regarding the functioning of the school. She would 
be the first person to receive invitations for any of the school 
events. However due to her deteriorating health, her mobility 

was significantly limited.
The screen has now been drawn but the legacy Mrs. Mohideen 
leaves behind will continue to blossom women pioneers of 
her likes in the future. In-Sha-Allah, her name will be kept alive 
at every function in the school to remind our students of the 

unparalleled dedication by this great lady.
May her soul rest in peace, may Allah accept our duas and open 

His doors of Rahmath, Maghfirath and Jannathul Firdouse.
Ameen.

Hafeeza Ghori 
Principal (2012-2016) - IIGS International Girls’school 

Colombo, Sri Lanka
_____________________________

Tribute to our Founder and Principal, Mrs. 
Rasheeda Mohideen

To be able to inspire, guide, motivate and teach is not something 
everyone can do but Mrs. Rasheeda Mohideen did it all. She 
was a dynamic lady who was steadfast, understanding and 

considerate.
Her dream was to establish a school with modern facilities to 
cater to the Muslim girls of the community. To fulfill her dream 
IIGS was founded by her in 1988 with the sole intention of 
imparting education  in the English medium to Muslim girls in 
an Islamic environment, and also to inculcate Islamic values in 

the students and to mould their personalities.
With a few students and teachers, IIGS was first at Wijerama 
Mawathe, Colombo 07. Year by year the admission to the school 
increased. In order to accommodate the growing number 
of students, IIGS moved to Thalakotuwa Gardens where a 
building with three storeys was constructed. This provided a 
spacious and peaceful environment for the students to study 
in. IIGS was able to provide a high standard of education for 
its students enabling them to excel and continue to pursue 
further education in various fields like Medicine, Engineering, 

Accounting, Law, Interior Designing, among many others. 
The credit for IIGS’s progress and its achievements in the 
educational field is mainly due to the vision, dedication and 
commitment of the founder Mrs. Rasheeda Mohideen, whose 
selfless service laid the strong foundation for IIGS’s progress 

and development.
Being a member of staff in IIGS, I feel privileged to have worked 
under a great educationist. She was a very approachable 
and understanding personality who would listen to her staff 
members’ grievances and try to solve their problems. She was 
a great mentor, a guide and an advisor to the members of the 

Her mission was simple.

“Reach intellectual 
attainment 

conforming strictly 
to the tenets of 

Islam”.
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staff. She has been an inspirational leader for Muslim women 
in the community. 

We will always remember her service, dedication and 
commitment to the school and to the community as a whole. 
We are indebted to her for all her contribution rendered to 
uplift the community. May Almighty Allah grant her Jennathul 

Firdouse !  Ameen.
Shamaleen Girsy 

VICE Principal IIGS
_____________________________

Mrs Rasheeda Mohideen, A True Inspiration
She propagated the idea that Muslim girls had a greater 
purpose in life than merely cooking or cleaning. Her dream 
was to primarily educate Muslim girls while at the same time 
facilitating them to reach great heights in whatever field they 
dreamt of, on the condition that they do not compromise on 

Islamic morals and values.
Not only did she inspire us to gain knowledge but 
also to make sincere dua for it. She instilled in us the 
need to fear Allah (swt) alone and no one else just as 
long as we did the right thing. Her famous quote was :  

“Dare to be right. Dare to be true. Dare to be right  
to be true.”

During my early years studying in a catholic school, I felt very 
constricted as I had to play a dual personality. I was compelled 
to take up music, dance, attend church and so on contrary to 
my beliefs and more significantly it was all banned at home by 

my parents.
Alhamdulillah, ‘ILMA’ was born. I was able to be one person 
both at home, and at school. Be a Muslim. I could participate 
in anything, not fearing that my parents would find out and 

ground me. The love for Deen was nurtured in me.
I learnt that education without Islam is merely information 

while education with Islam is true knowledge.
Mrs. Rasheeda Mohideen was a lady who truly loved others 
as she not only helped us in building our Dunya, but she also 

paved the way for us to benefit in the Akhira.
May Allah (swt) accept this legacy from her and may we be 

beacons of light and a source of sadaqathul  jaariya for her.
Safra razeek 

Head Girl - 1997/1998
_____________________________

Leave behind a legacy
There have been quite a few people in our lives who have left 
behind a footprint on our hearts. They come in our lives in the 
form of parents, siblings, teachers, mentors and coaches. They 
selflessly teach us how to grow, conduct ourselves in society, 
earn our bread, clothe our body and eventually become legacies 

in our own right.
I write this heartfelt eulogy to a great lady who dedicated her 
time towards building and nurturing an Alma Mater that 
served thousands of girls like me who required academic and 
spiritual education with an international curriculum. Mrs. 
Rasheeda Mohideen rose to the occasion thirty years ago 
with modest beginnings in Wijerama Mawatha and a small 

student populace. She believed in the talent that we Muslimahs 
possessed, and dedicated her life towards ensuring that we are 
given quality education at an affordable price which was far less 
than that of the contemporaries so that everyone had access 
to it. Today, in Thalakotuwa Gardens, the school has a large 
student population and has showcased the Muslimah talent 

both in Sri Lanka and Globally.
As a child, I was amazed at her stature, how the whole assembly 
would grow silent at the sound of her footsteps at the school 
hall, how we would shake with fear when the announcement 
mic comes on, how the phrase “Madam Principal wants to see 
you” was a bittersweet moment, bitter because it could mean 
that I have to write lines or face a punishment for some mischief 
I was always up to and sweet because it was an honour to see her 
in person every time which was far and a few. As I grew up into 
my teens, I was inspired by her manner of speech; crisp, precise 
and clear, her love for her alma mater and how she held her 
head high up when people were trying to tear down our walls 
and compromise on who we ought to be, how values meant 
everything and faith played the foundation in her strength. 
She retired from school with my graduand batch so I could not 
witness how her successors lived to her benchmark. By God’s 
grace and the collective effort in preserving her founder values 
has made the tiny little school building into one which is so 
much in demand and has produced plenty of leaders for the 

community from various professions. 
As an adult and a female leader, I can easily trace where my 
code of conduct comes from; how those painstaking lines 
have disciplined me, how modesty and faith come in tandem 
and how my word is my bond. I am thankful that my parents 
chose for me my alma mater and even more grateful that my 
school days were under her inspirational leadership which has 

a timeless impact on me. 
On a closing note, there’s something she pinned on our walls 
from her School anthem (Vembadi Girls’ High School in Jaffna);  
“Dare to be right, Dare to be True, Dare to be right to 

be True”.
May the Almighty grant you the loftiest rank in Paradise. 

Aameen.
Until we meet again. With renewed gratitude,

Sarah Afker _____________________________

A grateful Parent
Before IIGS was founded by this great lady (May Allah grant 
her Jannah), parents who wanted ‘the best of both worlds’ for 
their daughters were in a dilemma when it came to choice of 
schools. As a mother of two daughters, I feel immensely blessed 
that we now have such an established Muslim Girls’ school that 
we can send them to, while preserving the values of an Islamic 
lifestyle. Alhamdulillah! Being able to give them a sound dunya 
education that is as good as any out there while preserving their 
identity and values as a Muslimah is more than we can ask for.  
Alhamdulillah. 
For a community as a whole, the service that IIGS provides 
for our daughters is immeasurable and for that I am forever 
grateful to Allah Swt for having chosen a solid personality such 
as Mrs Mohideen to carry out His Mission. Alhamdulillah! I 
make sincere dua that Allah swt accepts her selfless efforts 
unconditionally and grant her the highest abode in Jannah. 
Ameen.
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CALENDAR OF EVENTS 2018

2018

November

December

November 5th Maldives Islamic Banking & Finance Conference 
(MIBFIC) in Male

Post Conference Workshop on Finance in Male 

UEC FUTSAL Tournament

February

February

March

2019

RAISE FORUM – “RESPECT”Reconciliation | Alleviation | 
Inspiration | Social Responsiblity | Engagement

RAISE Inter School Futsal Tournament | Reconciliation | 
Alleviation | Inspiration | Socially Responsible | Engagement

7th Capital Markets Conference (CAPM)

Please note that the organisers reserve the right to make any amendments to the above schedule if required

Shermana on 077-583-7575 
Zaid on 077-045-8659

Website: www.utoeduconsult.com 

FB Pages: 
https://business.facebook.com/UTOEduConsult/
https://business.facebook.com/UECInternational/

October

November

October Pre-Conference Workshop on Case Study Based Approach to 
Islamic Banking & Finance

3rd Islamic Finance Forum of South Asia (IFFSA)  
Conference & Awards Night 

5th Sri Lanka Islamic Banking & Finance Industry “Quiz Night”- 

MIBFI
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The eyes of the dead person should be closed and prayers 
should be made for him, based on the following hadeeth of 
Umm Salamah: 

“Allah’s Messenger  ملسو هيلع هللا ىلصcame in and found Aboo Salamah’s 
eyes staring .  He closed them and said, “Verily when the soul 
is snatched, the eyes follow it.”   Some people from his family 

began to scream, so he said, “Only pray for good for 
yourselves, for verily the angels say, ‘Ameen [So be it], to 

whatever you say,”.   
He then prayed, saying: 

اللَُّهمَّ اْغِفْر ألَبِي َسلََمةَ َواْرفَْع َدَرَجتَهُ فِي اْلَمْهِدي ِيَن       
“O Allah, forgive Abu Salama, raise his degree among those 

who are rightly guided 

 َواْخلُْفهُ فِي َعِقبِِه فِي اْلغَابِِرينَ 
grant him a successor in his descendants who remain. 

 َواْغِفْر لَنَا َولَهُ يَا َربَّ اْلعَالَِميَن 
Forgive us and him, O Lord of the Universe,  

ْر لَهُ فِيهِ   . قَْبِرِه لَهُ فِي َواْفَسْح  ِ َونَو   
and make his grave spacious, and grant him light in it.”  

 [Sahih Muslim 920] 

Abu Hurayrah reported that Allah’s  
Messenger  ملسو هيلع هللا ىلصsaid; 

“Hurry with the funeral.  If it is for a good person, you bring 
it forward to its good destination; and if it is other than that, 

you drop the evil [quickly] off your necks.” 
 

This command to hurry with the funeral should not be 
restricted to walking fast with the procession, should be 

applied to everything that can be done to hasten the burial 
process. 

[Sahih Bukhari, Muslim & others] 

A’ishah رضي هللا عنه reported: 
 

“When Allah’s Messenger  ملسو هيلع هللا ىلصpassed on, he was 
COMPLETELY  covered with a soft embroidered 

piece of cloth” 
[Recorded by al-Bukhari, Muslim and others] 

 
If one dies in a state of ihram his head and face 

should NOT be covered. 

The dead should be buried in the same area 
where they died.   Transporting the body to 

another area or another country is not 
permissible, because it contradicts the 

Prophet’s ملسو هيلع هللا ىلص  order to hasten the burial and it 
also necessitates unnecessary additional 
expenses.   Furthermore, the Prophet  ملسو هيلع هللا ىلص

specifically forbade his followers from 
transferring bodies from the locality in which 

they died. 
Jaabir ibn ‘Abdillah said, “On the day of the 
Battle of Uhud, the dead were being carried 
[back to Madeenah] when the Prophet’s  ملسو هيلع هللا ىلص
announcer called out: “Allah’s Messenger 

orders you to bury the dead where they lie.”.  
This [announcement came] after my mother 
had already tied my father and uncle to the 

sides of her camel in order to bury them.  
However, she returned them where they were 

killed [for burial]. 
[Collected in the four Sunnans] 

 
Imaam an-Nawawee in his book al-Athkaar, 

said “If [the dying person] requests or writes in 
his will that his body be transported to another 

country, it should NOT be fulfilled, since 
transporting the dead to another country is 
haraam, according to the authentic position 

held by most scholars. 
[Saheeh Kitab Al Athkaar Vol 1: pg 433] 

 
Aaishah  رضي هللا عنهquoted the Prophet  ملسو هيلع هللا ىلص as saying: 
“Whoever amongst my Ummah carries a debt and strives to repay it, but dies [before being able to do so]. I will 

be responsible for it.” [Musnad Ahmad] 
Allah identified the ghaarimoon [debtors] as being among those eligible to receive zakaah.   If however, the state 
was unable to repay the dead person’s debts, any Muslim may voluntarily repay the debts as an act of charity. 

Sa’d ibn al-Atwal narrated that his brother died and left behind three hundred dirhams and a family, and he 
[Sa’d] wanted to spend it on his brother’s family, but the Prophet[SAL]  informed him “VERILY YOUR BROTHER 

IS IMPRISONED BY HIS DEBT, SO GO AND PAY IT OFF”. Sa’d went and paid it off, then came to the Prophet [SAL] 
and said, “ I have paid it all off except for two deenaars claimed by a woman who does not have any proof”. 

The Prophet[SAL] told him. “GIVE IT TO HER, FOR VERILY SHE IS TRUTHFUL” [Musnad Ahmad] 
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 – is looking forward to Allahهلالج لج’s 
rewards and forgiveness for every affliction that 

occurs to him, regardless of its magnitude. 
Death being usually a great affliction, one should 
anticipate more reward for it from Allah هلالج لج ,  and 

Allah هلالج لجwill surely reward those who display 
sincere ihtisab. 

Abdullah Bin ‘Amr reported that Allah’s 
Messenger ملسو هيلع هللا ىلص said: 

“When Allah takes away from His believing 
servant his beloved one of the people of the 

earth, if he displays [patience] sabr and ihtisab, 
Allah will not then accept any reward for him 

less than Jannah.”  
[An Nasai. Verified to be Hasan by Al Albani] 

 
“Do not weep because the angels continued 
shading him with their wings until he was 

raised.” 
[Bukhari, Muslim & others] 

 
A’ishah   عنهرضي هللا  reported:   

“The Prophet  ملسو هيلع هللا ىلصentered to where the body of 
Uthman Bn Maz’us was, uncovered his face, 

learned over him and cried until I saw the tears 
running down his cheeks.” 

[At Tirmidhi, Bayhaqi & others] 

During the Messenger’s  ملسو هيلع هللا ىلص lifetime, his wife Khadijah, his 
son Ibrahim, his three daughters [Ruqayyah, Umm 

Kulthum and Zaynab], his uncle Hamzah, his cousin Jafar, 
and many of his companions died.  There are no reports 

of him performing hidaad for any of them.  When he 
passed away, his companions did not mourn. Mourning, 

as in the Sunnah is not a practice for men. 

 

Anas Bin Malik رضي هللا عنه reported that Allah’s 
Messengerملسو هيلع هللا ىلص said: 

“Whoever consoles his brother in an affliction [that 
befell him], Allah will clothe him with a green suit with 

which he will be delighted on the Day Resurrection.” 
 

[Verified to be hasan by al-Albani] 

– carries the 
meaning of abstinence. Therefore, it is a 
woman’s physical display of sadness and grief 
for the death of a beloved one. 
 

Zaynab Bint Abi Salamah reported that she  
heard Umm Habibah, the Messenger’s  ملسو هيلع هللا ىلص  wife, 

say that she heard Allah’s Messenger  ملسو هيلع هللا ىلصsay: 
“It is not permissible for a woman who 

believes in Allah and the Last Day to mourn 
over a dead person more than three days – 

except for her husband where she mourns for 
four months and ten days.” 

[Al Bukhari] 
 

Zaynab added that she visited Zaynab Bint Jahsh 
when  her brother died.   The latter requested 

perfume, wore some of it and said ‘…..’ she 
quoted the above hadith. 

[Al Bukhari] 

Usamah Bin Zayd reported that one of the Messenger’s 
 daughters sent someone to summon him, because aملسو هيلع هللا ىلص 
child of hers was dying. He ملسو هيلع هللا ىلص told the envoy to say salam 
to her and tell her: 

“To Allah belongs what he took, and to Him belongs 
what He gave.   Everything is [recorded] with Him for an 
appointed term.   So let her be patient and seek Allah’s 

reward [for her affliction].” 
On hearing this, she sent again to her father.  Then the 
Prophet ملسو هيلع هللا ىلص  went to her with some of his companions.. 
The Prophet ملسو هيلع هللا ىلص  eyes shed some tears and Sa’d 
exclaimed, “How is it that you are weeping, O Allah’s 
Messenger, when you prohibited us from that?”.  
He[SAL] replied: 
“I cry out of mercy for her.   Allah only instills this mercy 
n the heart of whomsoever He wills of His servants; and 

indeed Allah does not grant mercy except to the 
merciful among his servants.” 

[Bukhari, Muslim & others] 

Jarir Bin Abdillah al-Bajali said: 
“We [the sahabah] considered gathering for visiting the 
deceased’s family, and making food after burying him, 

both acts of wailing”. 
[Recorded by Ahamed and others. Verified to be authentic by 

al-Albani  ] 
Ash-Shafi’I said: 

“I dislike condolence gatherings, even if people did not 
raise their voice with crying.   That surely renews the 

distress, burden the people with unnecessary expenses, 
and conflicts with report [of Jarir].” 

[Al Umm 1:248] 
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Jabir reported that the Prophet ملسو هيلع هللا ىلص said: 
“Every abd will be resurrected upon the same thing upon which he died.”  

 [Muslim & others] 
 
Huthayfah reported that he braced Allah’s Messenger  ملسو هيلع هللا ىلصto his chest; and He ملسو هيلع هللا ىلص told him: 

“He who says “La ilaha illa ‘Llah” seeking by that Allah’s Face, and  his deeds are sealed with it[as his last 
deed],enters Jannah; he who fasts one day, seeking by that Allah’s Face, and his deeds are sealed with it, 

enters Jannah’ and he who gives charity, seeking by that Allah’s Face, and his deeds are sealed with it, 
enters Jannah.” 

[Recorded by Ahmed. Verified to be authentic by al-Albani] 
 

Annas Abu Umamah, Abu Inabah and Amr Bin al- Hamq all reported that Allah’s Messenger  ملسو هيلع هللا ىلصsaid: 
‘When Allah wills good for a servant of His, He purifies him. He directs him to doing a good deed before 
death, so that those around him are pleased with him, He then takes away  his life while he is doing it.” 

[Recorded by Ahamed , at-Tirmithi and others. Verified to be authentic by al-Albanim] 

 
Abu Hurayrah and others reported that Allah’s Messenger ملسو هيلع هللا ىلص said: 

 
“Whenever a Muslim dies, and four of his closest neighbours testify that they do not know about him but 

good, Allah says “I accept your testimony, and forgive that which you do not know about him.” 
 

[Recorded by Ahmed, Ibn Hibban and others. Verified to be authentic by al-Albani] 

Compiled by Umm Zayyan 
References:     Funeral Rites in Islam by Dr Bilal Philips          The inevitable  Journey by Muhammad Al-Jibaly 

The affliction of the Innovator is in the foundations of religion, 
while the affliction of the sinner is in desire 

The Innovator 
contradicts the 

Prophet’s 
teachings, while 

the sinner does not 
do so 

The Innovator 
sits in ambush on 

God’s straight 
path, blocking 
people from it, 

while the sinner 
does not do so  

The false 
Innovator 

harms all people. 
while the sinner 

only harms 
himself 

D o e s  W h y  
I b l e e s  

l o v e  
f a l s e  

r e l i g i o u s  

I n n o v a t i o n s  

m o r e  t h a n   
S i n s  ? 

Ibn Qayyim al-Jawziyya 

The Innovator 
detracts from 

God's attributes 
and His 

perfection, while 
the sinner does 

not do so 
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The Masjids in Colombo and probably outside the metropolis have been blessed with the 
generosity of multiple donors who have contributed immensely to the almost opulence that we 
have witnessed, especially over the past decade. New structures, adorned with plush carpets one 
would normally associate with the most grandiose of hotels, dot the landscape and we are all 
beneficiaries of these Blessings that Allah SWT has bestowed upon the Ummah. Whilst these 
initiatives have continued unabated and with a fervor hitherto not experienced in the annals of 
local history, it is indeed a crying shame that the basic needs of many of those serving in these same 

Masjids have largely been ignored. 

One cannot, and should not, generalise and it is our fervent hope that there are exceptions to 
what has been stated herein but, by and large, the Imams, Muezzins and their ilk have not been 
afforded anything close to the same generosity that has been exhibited in the refurbishment of the 
premises. Imams of many of the more prominent Masjids are often heard of being distraught due 
to various personal issues. These range from not being provided with accommodation for their 
families, which include young children (surely a basic human tenet that should be addressed) to 
being dismissed from employment on the whims of a “Trustee” seeking to exercise what is often 
the non-prescribed powers that he believes he has the power to wield and no one dares to question 
by what authority! What about a Letter of Employment, statutory payments of EPF and ETF, and 
gratuity for those in long service? These are, after all, the laws of the country and doesn’t our Deen 

teach us to abide by it?

Contrast the status in Sri Lanka with those performing similar services in other countries, most 
notably in Saudi Arabia and other gulf nations. Their treatment could even be compared with that 
afforded to royalty, with society cognizant of the invaluable and yeoman service rendered by these 
special individuals. This is not limited to the two Holy Mosques either and many countries display 

what we should have inculcated into our own ethos in the management of these Masjids.

It is heartening to note that some people, including prominent personalities, have recognised 
what could only be described as social injustice. However, a handful of individuals, especially if 
fragmented and not acting in concert, may not be able to provide redress to this most compelling 
and dire need. It takes the combined effort of society at large, ideally under the auspices of an 
organisation, to take this baton and be a catalyst of change and, more importantly, be a beacon of 
hope to those individuals whose rights have been infringed upon for far too long a period. How 
much more should these “sufferers in silence” have to endure before we wake up to the fact that an 

injustice of considerable proportions is taking place right under our very nose? 

A Concerned Muslim

ASocial Paradox
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SEPTEMBER 2018
Hotline: 0117 425 225
( Monday - Friday / 9AM - 5.30PM )

Bakery  
Products
Breads & Buns 

Akra
Caravan Fresh
Finagle 
Prima

Cake 

Caravan Fresh
Little Lion(Rich Cake Not 
Certified)
Prima
Tiara

Beverage & 
Cordials
Fruit Juice & 
Cordials 

Edinborogh
Kist 
MD
Stars
Sunquick 
(Pink Guava & Strawberry 
Squash Concentrate Not 
Certified)

Malt Based 

Daily 
Maliban
Milo
Nestomalt

Instant Drinks 

Nestle
Kist 
MD
Nescafe
Nestle Sjora
(Malaysia Origin)

Syrups

Edinbourough
King
Kist
MD
Stars

Instant Tea 

Lipton
Nestea
Premium Exports 
Ceytea
Heladiv

Instant Coffee 

Bru
Nescafe
Ruhunu
TGM
Wijaya

Cereals & 
Flour
Cereals

Infant Cereals

Ceregrow
Cerelac
Nestum

Cereal Mix

Katersafe
Ma’s
Mity
Nutriline
On the Go 
Ranash
Ruhunu
Samaposha
TGM
Wijaya

Oats 
ஓட்ஸ்

Aussee Oats
Diamond
Oateo Oats

Corn Starch & 
Flour 

Bakerman’s
Edinborogh
Gold Crest 
Gold Queen
MD
Motha
Spice Box 
Tastyy

Pasta, Spaghetti & 
Macaroni
 

Milan
Pasta Roma
Princedora 
Roza
Sofia 

Noodles 

JR - Janrich
Maggi
Kothu Mee
Prima
Ruhunu
Wijaya

Wheat Flour

Prima
Haleefa
Shaleema
Seven Star

String Hopper 
Flour 

Prima
Ruhunu
Wijaya
Rasa Hari 

Instant Flour 
Mixes

TGM

Atta Flour 
ஆட்டா மா

Prima
Ruhunu
Seven Star

Confectioner-
ies & Snacks
Biscuits

Akra
Bakers Fresh
Bisma
Caravan Fresh
Cherish
Diana 
Kist 
Little Lion 
Luckyland
Maam
Maclee
Magna
Maliban
Master Bakers
Munchee
Rich 
Sunrich 
Uswatte
Williams  

Chocolates 

Diana
KitKat (UAE Origin)
Ritzbury
Revello (REVELLO SPECIALITY 
hand crafted chocolate Not 
Certified)
Magna (Choco Cup Not 
Certified)

Toffees 

Diana
Uswatte

Peppermint

POLO (Indonesia Origin)
Uswatte Dicky

Marshmellow 

Uswatte Marchmallow

Jelly 

Uswatte
Magna

Jujubes 

Motha 
Uswatte Glucorasa

Lollipop 

Uswatte

Snacks

Bisma - Tiko 
Diana Tikka 
Maam Kara Karas
Magna
Master Bakers
Uswatte Jiggle Wiggle
Uswatte Tipi Tip
Mr.Pop

Dairy Products
Butter 

Ambewela
Anchor
Lili
MFD 
Kotmale
Pelwatte

Cheese 

Ambewela
Anchor
Glenis
Kotmale
Lili
MFD
Perfect Italiano
Prima - Stella
Rich Life

Condensed Milk 

Milk Maid 
Roza

Flavoured Milk 

Anchor Newdale 
Kotmale (UHT Strawberry 
Flavoured  Milk Not Certified)
Prima - Stella
Ambewela
Daily
Nespray
Rich Life

Fresh Cream 
 

Kotmale
MFD
Prima - Stella

Whipping Cream

Anchor

Sour Cream 

Glenis
Kotmale

Ice Cream 

Carmello 
Elephant House - 
IMORICH Brand
Elephant House Brand
Kotmale 
Lebaan Dairies
Magic (Heavenly MAGIC Richy 
Rich Ice Cream is Not Certified)
Carnival Ice Cream

Ice Packets

Lebaan Dairies
Zam Zam 
Chello

Curd 

Anchor Newdale
Fareedha
Glenis
Himalee Curd
Kotmale
Lili
MFD
CIC
Prima - Stella
Rich Life
Zam Zam 
Lebaan 
Chello

Drinking Yoghurt

Ambewela
Anchor
CIC Creamoo
Glenis
Kotmale
MFD
Prima - Stella
Rich Life
Zam Zam
Lebaan Dairies 
Chello

Yoghurt 

Ambewela
Anchor Newdale
CIC Creamoo
Glenis
Kotmale
MFD
Milky Day
Prima - Stella
Reesan 
Rich Life
Zam Zam 
Lebaan Dairies  
Chello

Stirred Yoghurt 

Anchor Newdale
Glenis
Kotmale
Rich Life

Milk Powder 

Anchor
Anlene 
Diamond
Lakspray
Maliban
Melko
Nespray
Pediapro mama
Pelwatte
Ratthi 
Red Cow Rasapadama 
Roza Daily

Infant Formula

Anchor Growing Up Milk Powder

Anchor Pedia Pro 
Celia 
Cow & Gate
Lactogen 
NAN  
Neslac 1+
Nespray 
Pedia Plus 
Pre- Nan

Margarine, Oil 
& Ghee
Coconut Oil 

Baraka
Fortune
Marina
Njoy 
Renuka & Cocomi
Silvermill
Tastyy
Vanika

Corn Oil 

Fortune
Marina
Mity
Olitalia
Tastyy

Soya Oil 

Fortune
Marina
Mity
Olitalia
Tastyy

Sunflower Oil 

Fortune
Marina
Olitalia
Tastyy

Olive Oil 

Baraka
Olitalia

Margarine

Astra
Bake Rich
Beehive
Biskin
Blue Team Margarine
Five Star 
Flora
Frytol Fat
Gold Crest 
Gold Queen 
Hyco 
Lily Pastry 
Marina
Marvo
Master Bun 
Masterline 
Masterpuff 
Mauri
Meadowlea
Prime
Sania 
Superfine 
Tastyy
Vanika

Vegetable Ghee 

Biriyani 
Marina

Cow Ghee 

Ambewela
Kotmale

Vegetable Oil 

Donna
Fortune
Golden Drop
Marina
Mico Gold
Mity
Tastyy
Vanika

Food Additives 
& Ingredients
Instant Drink 
Powder / Mix 

Dum Dum
Edinborogh
MD
Loli
Mauri  
Maurimix
Motha
Pasha
Ranash
Stars
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Baking Powder 

Bakerman’s
Brownson
Darley
Dum Dum
Edinborough
Gold Crest  
Gold Queen 
Mauri
MD
Motha
Prime
T Star
Twin Brother
Stars 
 
Jelly Crystals
 

 
 
Bakerman’s
Brownson
Chef Mate
Dum Dum
Kist 
Magna
Motha
T Star
Uswatte
Stars

Seasoning  
Powder

Edinborough
Gold Crest & Gold Queen 
Katersafe
Knorr
Maggi
Ma’s
Noodu Country Style
Pasta Roma
Prima Stella
Ranash

Gelatin

Brownson
Dum Dum
Edinborough
MD
Motha
T Star
Tastyy
Twin Brothers

Food Colouring

Aromatic Labratories
Brownson
Dum Dum
Flavorome
Motha
Pointing
Rasarco
Williams

Food Flavouring

Aromatic Laboratories
Bake-Choc
Brownson
Citrusco
Darley
Dum Dum
Flavorome
Gold Crest 
Gold Queen 
Mauri
Motha
Rasarco
S&H Red Ball
Stars
Twin Brothers

Essential Oil

Baraka
Link Natural
Plant Lipids Lanka

Cocoa Powder

Anods
Bakerman’s
Criollo
Darley
Dum Dum
Gold Crest   
Gold Queen
MD
Motha

Butter Alternative

King

Icing Sugar

Anods
Bakerman’s
Edinborough
Gold Crest 
Gold Queen
Marina
Mauri
Motha
 
Artificial Vinegar

Edinborough
Fortune
King
Kist 
MD
Stars

Stock Powder

Edinborough
Katersafe
Knorr

Maggi
Ma’s
Mity
Prima Stella

Sauces, Jams 
& Pickles 

Sauce

Dads’ Garden (Terriyaki - 
-Sauce Not Certified)
Edinborough
Edinborough-Dolphin
Edinborough-Golden Label
Festiva
Fortune
Gold Crest  
Gold Queen 
JR
Katersafe
Kist 
MD
Mity
Pasha
Pasta Roma
Prima Stella 
Ma’s
RB

Chutney & Pickles

Best Chef
Dads’ Garden
Edinborough
Happy Home
HJS
JR
Katersafe
Kist 
Mahaweli Canneries
MD
Pasta Roma
Pickle House 
Sunhome

Toppings

Anods
Edinborough
Kist 

Sambols

Happy Home
Katersafe
Kist
Ma’s
McCurrie
MD
Pickle House

Jams &  
Marmalades

Edinborough

Kist
MD
Prima Stella

Mayonnaise

Edinborough
Fortune
Gold Crest 
Gold Queen
Swiss

Salad Dressing

Edinborough

Processed 
Meats
Chicken Based

Bairaha
Crescent
Delighto
Delmo
Gills
Keells KREST
Nelna
Prima – Treats 
Maxies

Beef Based

Crescent
Delighto
Gills

Mutton Based 

Crescent
Gills
Delighto
Edinborough 
Muhalal

Duck Based 

Crescent 
Gills

Fish Based 

Crescent
Diamond
Gills
Keells Krest
Ocean Lanka Pride
Sea Queen 

Sausages

Bairaha

Crescent
Delmo
Farm House 
Gills
Keells Krest
Nelna
Prima 
Maxies

Turkey Based

Crescent 
Gills

Spices &  
Condiments
Spice Mix 

Katersafe
Ma’s
McCurrie
Spice Box
Ruhunu
Super Masala
Knorr
Wijaya
TGM

Spice Paste 

Dad’s Garden
Edinborough
Fortune
Katersafe
Ma’s
Happy Home
MD
JR- Janrich
Kist
Pasta Roma
Ruhunu
Pickle House
Spice Box 

Masala Mix  

JR
Ma’s
Katersafe
McCurrie
Spice Box 
Super Masala

Curry Mix

Cape Herb
Curry Rasa
Helabima
Katersafe
Kotmale
Knorr
Maggi
Ma’s
McCurrie
Ranash
Ruhunu

Other
Soups

Happy Home
Katersafe
Maggi
Ma’s
Rasa Hari 
McCurrie
Knorr
Ruhunu

Soya Based 

JR
Lanka Soy  
Prima
Ruhunu 
 
Coconut Based 

Adamjee
CBL
Cecil
Cocotana
Cocomi
Econutrena
Heladiv
Heritage
Hero
Ma’s
Maggi 
Njoy 
Ranfer
Renuka
Sera
Silvermill
Smith Natural 
VSS

Lime Based 

Edinborough
King 
Stars

Health Care 
Products 

Baraka
Link Natural
Ma’s
Samahan 
SL Sport

Pre Cooked 
Curries 

Chaaya Collection
Happy Home
Katersafe
Ma’s
MD
Prima 
Prima Treat

Ice Cones 

Dum Dum 
Himara/ Almo 

Savory Spread 
 

Marmite

Desserts
Puddings

Anods
Brownson
Chokoto 
Dum Dum
Edinborough
Glenis
King
Magna
Mauri, Maurimix
MD
Motha
Ranash
Revello 
Stars

Watalappan 

Glenis
Ma’s
MD
Motha

Chicken 

Alankulama
Bairaha
CIC Chicken
Crysbro
Delmo
Five Star
Haira
JP Poultry
LG Farm
Maxies
Nelna
New Anthoney’s
Prima
Star Chicken
Topps
Weehena

Food Premises 

Burger King
Caravan Fresh
Dinemore
Domino’s Pizza
Indian Summer
KFC
McDonald’s
Pizza Hut
Queen’s Café
The Sandwich Factory
Taco Bell 
Carnival Ice Cream

  EXCLUDING  BEVERAGES   



HWorld KIDS CROSSWORD NO: 27

NO: 27

Name

Age

Date of Birth

Address

Email

Contact No

TERMS & CONDITIONS

• Age limit - Children 14 years and below 
• Only one entry per child can be submitted per issue
• An individual will be eligible for a maximum of 3 wins
• Prizes will be awarded to the first three correct entries received
• Family members of the staff of UEC International & ADL cannot participate
• Closing date for entries – 30th December, 2018
The entries should be mailed to:  UEC International (Pvt) Ltd,  82 2/1, Bauddhaloka Mw, Colombo 4.

ACROSS
The _____of Firawn wanted to adopt Musa (AS) as a baby
What was Musa (AS) placed in when he was put in the river 
The brother of Musa (AS)
The name of Musa (AS)’s helper who was also a prophet - _______ 
bin Nun (AS)
The name of the sacred valley where Allah SWT spoke to Musa (AS)
The mountain in which Allah spoke to Musa (AS)
The name of the river that Musa (AS) was sent floating
A type of food sent to Bani Israel from Heaven
Firawn and his ______ chased behind Musa AS and his followers
Musa (AS) grew up in this country
Musa (AS) stick turned into this___________
Allah sent millions of these insects to Firawn and his people as a sign
The language of the Taurat

DOWN
Who was the tyrannical ruler of Egypt during the time Musa (AS)
To which nation was Musa (AS) sent as a messenger
Firawn cut the arms and legs on either side of these people because they 
believed in Allah
The Holy book revealed to Musa (AS)
He was a wise man whom Allah instructed Musa (AS) to go and meet
On this day of Muharram Allah saved Musa (AS) and his people by 
drowning Firawn and his people
The wife of Firawn 
A type of food sent to Bani Israel from Heaven
Moses parted the sea with this.
Musa (AS)’s wife was from this city
What was the animal that Musa (AS)’s people were worshipping when he 
returned after 40 days
What did Musa (AS) see in the valley in which Allah spoke to Him
How many Commandments did Allah give Musa AS

1
3
7
8

9
10
13
14
16
17
20
22
23

2
3
4

5
6
9

11
12
14
15
18

19
21

CLUES FOR CROSSWORD NO 27

MUSA (AS)
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SOLUTION FOR CROSSWORD - ISSUE NO 26

NOTE TO PARENTS:
The purpose of these crosswords is to enhance the Islamic 
knowledge of our young and engage them in research wherever 
necessary in completing the task. We would like to request all 
parents to encourage the children to attempt these crosswords. 
The children may seek the assistance and guidance of the parents 
in carrying out the research in order to source the answers as and 

when necessary.

CROSSWORD 26 WINNER

1 Ahna Zaid Nooramith 
Mt-Lavinia

2 Qanith Rusham
Dehiwala

3 Fathima Safa Riza 
Kandy

Send in your entries and win 
Comtrust Adl Mudarabah Fund Account 

With a deposit of Rs 1000/-

SEND IN YOUR
ENTRIES AND WIN 

MAKEEN
BOOK VOUCHERS

Worth
Rs 2000/- Each



The life of the Final Messenger, the best of creation 
and the most beloved being to me, Prophet  
Muhammad  is one of the most documented stories in 
the books of history. Apt too, for his life was exemplary as 
God Himself sets out in His Book “There has certainly 
been for you in the Messenger of Allah an excellent 
pattern for anyone whose hope is in Allah and 
the Last Day and [who] remembers Allah often” 
(33:21)

Prophet Muhammad  is believed by over 1.5 Billion of 
the world’s population as the Final Messenger and Prophet 
of God who was sent the Final Message, the Divine 
Book (Al Quran). He lived by The Book and is exalted 
in mention in the Book itself in numerous ways. ‘Aishah 
(May God be pleased with her) said “The conduct of 
the Prophet (pbuh) was entirely according to the 
Qur’an.” (Riyad as-Salihin). 

His life as were the lives of some of the most influential 
of people in history, has many lessons one can draw 
countless leaves from. His life story in and of itself is not 
exhaustively described here but a few key pointers that 
may shape or change the course of our thinking regardless 
of the faith we follow is set out in this write. 

He lived in an era devoid of formal education; yet lived 
with such great morals that when he was just a young 
man, he was given two honorary titles “The honest” (As 
Saadiq) and “The trustworthy” (Al Ameen). These two 
titles that were conferred upon him was so lived upon, that 
even those of his people who belied in God’s message and 
humiliated the Prophet  still entrusted him with their 
belongings for safekeeping. How many of us are trusted 
by our friends and family leave alone being trusted by 
our enemies? And how many of us hold true to our 
word and the trust so sacredly bestowed upon us? 

Prophet Muhammad  outlived both parents, his 
grandfather (who care took him after his mother’s demise), 
his uncle (who care took him after his grandfather’s 
demise), two wives and six of his seven children; yet he 
was patient and accepted the loss as Divine Decree. How 
many of us have howled and wailed at the passing of a 
family member and God Forbid, been so impatient at the 
outcome that we blame the death on chance factors such 
as the outcome of a surgery or the fatality of the disease, 
rather than accepting it as Divine Decree?

When the Book was first revealed to him by the Archangel 
Gabriel ( Jibreel pbuh) in the darkness of a Cave in 
Makkah, he ran down the Cave and went home to his 

wife Kadhjiah (may God be pleased with her) and asked 
her to wrap him up. He narrated the incident to her and 
she comforted him with her kind words. She was fifteen 
years older and twice married before their marriage. How 
many of us in the prime of our time would be willing to 
marry a person of such circumstances purely because of 
her personality? How many of us turn to our spouses first 
when we need advice or comfort? 

He led the army, had every access to every war booty and 
the treasury; yet when poverty struck the household, he 
mortgaged his iron armour to a Jew in return for barley 
to feed the family. How many of us use the power in our 
hands constructively and in good faith? How many of us 
are not tempted in the slightest to abuse our power in the 
inferiority of our circumstances? 

True to the saying “no Prophet is respected in his own 
land”, he was rejected by his own people who claimed 
supremacy over him, belittled him, were hostile towards 
him and the news of the Truth, plotted to murder him and 
eventually drove him out of his birthplace (Makkah). He 
took the message to the outskirts of his city where he was 
not only rejected but also harmed physically and driven 
out in the most insulting of manner, yet he stood by the 
Truth and prayed to God; “If You are pleased with me, I 
do not care who is displeased with me”. How many of us 
have this deep love for God and His Truth that we 
would not flex, bend or tweak and adjust ourselves 
to please the masses? How many of us have the 
courage to stand by the Truth even it means we 
have to stand alone?

Years later, his army conquered Makkah and all those 
people who were the cause of his exit, now feared his 
judgement. He had the upper hand and every right to take 
vengeance on the people who were so vile towards him, 
his family and followers. Yet on that day, he forgave them 
and assured them safety. How many of us would have 
the heart to forgive such a hateful bunch especially 
when we know we have the authority to destroy 
their livelihood or even punish them brutally?

As Alphonse de Lamartine once said “If greatness of 
purpose, smallness of means, and astonishing results 
are the three criteria of a human genius, who could dare 
compare any great man in history with Muhammad?”

The one I love the most  
Muhammad 

By Sarah Afker
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The Islamic banking model is based on the principle of Profit 
and Loss sharing and discourages investors from demanding a 
guaranteed return on capital and encourages investors to share 
the risks and rewards of investments made. The model also 
prohibits investments in several industries including alcohol, 
gaming, tobacco, pornography and conventional finance. 
Traditionally, Sharia compliant banking has been based on 
tangible and tradable assets and it is an essential pre-requisite 
that financing is ‘asset-backed’ or, at the very least, “asset-based”.

Islamic banking has the same purpose as conventional banking 
except that it operates in accordance with the rules of Shari’ah, 
known as Fiqh al-Muamalat (Islamic rules on transactions). 
Islamic banking activities must be practiced consistent with the 
Shari’ah and its practical application through the development 
of the country’s economy. Many of these principles upon which 
Islamic banking is based are commonly accepted all over the 
world. These principles 
are not new but their 
original state has been 
altered over the years.

The principle source of 
the Shari’ah is The Qur’an, 
followed by the recorded 
sayings and actions of 
Prophet Muhammad 
(pbuh) – the Hadith. 
Where solutions to 
problems cannot be found 
in these two sources, 
rulings are made based on 
the consensus of a learned 
scholars, so long as such 
rulings do not deviate 
from the fundamental 
teachings in The Qur’an.

It is evident that Islamic 
finance was practiced 
predominantly in the Muslim world throughout the Middle 
Ages, fostering trade and business activities. In Spain and the 
Mediterranean and Baltic States, Islamic merchants became 
indispensable middlemen for trading activities. It is claimed that 
many concepts, techniques, and instruments of Islamic finance 
were later adopted by European financiers and businessmen.

THE IBF INDUSTRY IN SRI LANKA 

The apex institution of the local financial sector, the Central 
Bank of Sri Lanka (CBSL), is responsible for regulating the 
financial system of the country.  The supervisory framework 
for banks specifically is provided for in the Banking Act No. 
30 of 1988, of which Schedules II and IV detail the activities 
that can be carried out by licensed commercial and specialized 
banks. With the amendment in 2005 (Act No. 2 of 2005), 
Islamic finance became one of these prescribed activities, 
making Sri Lanka one of the first non-Islamic countries in 

the world to enact legislation in the area. These amendments 
have been paramount to the development of Islamic finance in 
Sri Lanka. However, it is to be noted that there is no separate 
regulatory framework for Islamic financial institutions (IFIs) 
in the country. As per CBSL directives, both banks and 
finance companies (NBFIs), being licensed under the relevant 
statutory Acts, are expected to operate within the existing 
regulatory framework, adhering to the Central Bank’s current 
rules on risk management, governance and best practices that 
apply to any conventional banking business.

The Sri Lankan IBF industry has witnessed the entry of 
many players, subsequent to the amendment to the Banking 
Act in 2005. These include fully-fledged Islamic Financial 
Institutions (IFIs), such as Amana, and many Islamic Banking 
Units (IBUs), sometimes referred to as Islamic “Windows”. 
The institutions straddle the entire financial spectrum, from 

commercial banking, 
leasing, insurance, across 
to the capital and equity 
markets. Large institutions 
such as Commercial Bank, 
HNB, NDB, LOLC, LB 
Finance, CLC, Richard 
Pieris Arpico Finance, and 
Peoples Leasing Company, 
have entered the arena 
and this bodes well for 
the future of the industry. 
Another significant event 
was the granting of a full 
banking License by the 
Central Bank of Sri Lanka 
(CBSL) to Amana Bank 
Limited, the forerunner 
to Amana Investments 
Limited.

There are over twenty 
licensed institutions in 

the IBF industry. Constituents include Commercial banks, 
Finance companies, Insurance companies and Market 
intermediaries (under the purview of the Securities and 
Exchange Commission of Sri Lanka). 

Article courtesy of Adl Capital Ltd. 
Established in 2010, Adl Capital Ltd, (‘ADL ’) is the holding 
company of Adl Asset Management Ltd and Adl Equities 
Ltd, the latter being licensed by the Securities and Exchange 
Commission of Sri Lanka (SEC) as a Market Intermediary 
under the category of ‘Margin Provider’.ADL is engaged in 
various areas germane to Islamic Banking & Finance (IBF) 
with “Advisory” being a core area of activity.  In the period 
since incorporation, ADL has built up a strong portfolio 
of clients, including several Licensed Commercial Banks, 
Finance and Insurance companies as well as other financial 
Institutions based in Sri Lanka and overseas.ADL has been 
actively engaged in the development efforts of Sri Lanka’s 
Shariah based Equity & Capital Markets.  
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AN APPRECIATION TO AN ICON IN 
THE IBF INDUSTRY

The Islamic Banking and Finance Industry recently lost one of its shining lights with the passing 
away of Mr Shibly Aziz. Inna Lillahi Wa Inna Illahi Rajioon. Many in the industry would 
probably be unaware of the contribution that this remarkable gentleman made to the industry. 
For instance, the documentation that is used by many of the leading banks that provide IBF 
services, especially as a “Window” operation, has his indelible mark, Mr Aziz having played a 
significant role in its development. Many of the practitioners probably remain blissfully unaware 
of the fact but, given the humility of the man, I am sure he would not have wanted it any other 

way.

Mr Aziz had his early education at Royal College, my own alma mater. He then completed his 
LLB at Peradeniya University after which he obtained his Masters Degree at University College, 
London. While his contribution to the legal fraternity was immense and to even summarise it 
here would not do justice to his many achievements and accolades, he is reported to be the only 
individual who has served, both, as Attorney General (1995-96) and President of BASL (2010-
12), during the course of his illustrious career. He was also conferred the prestigious “President’s 

Counsel” title.

On a personal level, I must admit that I got to know Mr Aziz only in the past few years, when he 
had already retired from the public eye. Although I would have wished that I had interacted with 
him much earlier, he nevertheless left an indelible impression on me, not just due to his legal 
prowess but also due to the extreme humility that he exhibited at all times. Trying hard to stay 
away from the spotlight, he was always ready to oblige whenever he was called upon to address 
and educate Islamic Finance practitioners, in formal conferences or even at informal gatherings 
of the IBF fraternity. His charming manner, warm smile and graciousness would remain etched 

in the people that had the good fortune to be blessed by his presence.

Possessed with a gamut of skills, he was ever willing to assist those in the industry by sharing his 
knowledge with individuals and entities alike. My former Chairman, Mr Ismaildeen Marikkar, 
who himself is an iconic figure in the IBF industry, was responsible for introducing us to Mr 
Aziz, suggesting that we would not find a better legal luminary to assist us in our efforts in setting 
up some of the Islamic Units of banks. Mr Aziz commanded the respect of senior lawyers in 
these financial behemoths who, once they were made aware of the lawyer who was responsible 
for vetting the documentation, did not question the validity of the documentation and could 
rest easy in the knowledge that these would meet the stringent requirements as set out by the 

regulators.

The large numbers who gathered at his Janaza at the Jawatte Muslim Burial Grounds on the 8th 
of October 2018, represented different demographies, bearing ample testimony to the life Mr 
Aziz lived. There have been various tributes made to him since his passing away, not just from 
the Muslim community but also from people of other ethnicities, which in itself is an indication 
of the diversity and vastness of his contribution to all Sri Lankans. May Allah SWT Grant him 

the highest place in Jannah.  

Ishrat Rauff



Islamic finance is a concept which is adopted in jurisdictions 
irrespective of their faith convictions. It is believed that it will be 
easy for a Muslim country to adopt Islamic finance. However, 
the truth is that whether it is a Muslim country or not, it is a 
difficult task to adopt Islamic finance and political will and 
support is the driving factor fused with public demand that 
will facilitate the creation of a fully-fledged Islamic finance 
industry. To prove this, this is a case study of adopting Islamic 
finance in Maldives. This case study of Maldives will prove 
that without public demand and political will it is impossible 
to pioneer and sustain Islamic finance even though the whole 
population is Muslim. Awareness and development of human 
capital required is important to sustain Islamic finance in any 
jurisdiction.

Maldives is a hundred percent Muslim country with a 
population of less than four hundred thousand. The country 
has limited natural resources and the biggest contribution for 
the GDP of the country is derived from tourism. Though the 
Constitution of the country states that any law contradictory 
to Islamic law will be void, the financial system of the country 
is mainly based on conventional system. In 2003, the country 
witnessed the first Islamic financial institution when Amana 
Takaful, a Sri Lankan based company, began its operation 
in Maldives by incorporating Amana Takaful Maldives. 
Since they started their 
operations, up until now 
they have been given a 
conventional insurance 
license. As such during 
that time the public was 
not aware about the 
significance of the word 
“takaful” attached to the 
name of the company. 
This article attempts to 
describe the exponential 
growth of Islamic finance 
in Maldives for those 
countries who is reluctant 
to start Islamic finance thinking that they have obstacles to 
do so. This case study of Maldives will prove that nothing is 
impossible if there is a will. It is innovation that is required to 
pioneer and sustain Islamic finance.

In 2003, without knowing what takaful was, the public used 
products offered by Amana Takaful Maldives. The government 
and public sentiment was to establish an Islamic bank in 
the country. A number of failed attempts were made by the 
government and finally in 2011, Maldives Islamic Bank was 
opened and the dreams of many who were refusing to use 
conventional banks were realised. When Maldives Islamic 
Bank was opened, many thought that the opening of the bank 
will resolve all the issues they faced in accessing financing. 
However, though the number of deposits grew fast, it became a 
challenge for the bank to manage their liquidity as there was no 
Islamic money market nor an Islamic capital market, though in 
2011, Amana Takaful was listed in the Maldives Stock Exchange 
as the first shariah compliant equity after the company was 
screened by the Capital Market Shariah Advisory Committee 
of Capital Market Development Authority. Even structuring 
innovative products became a challenge due to the lack of 
experts who could structure products for the local market, 
legal inhibitions in practicing contracts like Murabahah and 

Musharakah Mutanaqisa based on Shirkat-Ul-Milk for land 
financing as land law restricts foreign ownership of land in 
Maldives and double taxation issues.

In 2011, the Capital Market Development Authority, the 
regulatory authority for capital markets in Maldives aspired to 
create a fully-fledged Islamic capital market in Maldives and 
after formulating special shariah screening guidelines applicable 
to Maldivian context where it is a must to give tainted income 
to charity, the first shariah compliant equity was listed in the 
Maldives Stock Exchange. During that time there was no bond 
market in the country and a special project to develop a sukuk 
market began. It became an impossible task to create a sukuk 
market when there was no bond market and the understanding 
and awareness of potential issuers and investors in the market 
was limited. In the quest to find the potential issuer for the 
debut corporate sukuk of Maldives, Housing Development 
Finance Corporation (HDFC), which was a delisted company, 
was identified as an interested party. However, the dilemma 
was that HDFC was a conventional mortgage company where 
there was no shariah compliant asset. Hence, the first task was 
to open an Islamic window for HDFC and it was for the first 
time in the country an Islamic window was opened. HDFC 
Amna was opened in 2012 and on the first day of its operation 
itself demand for Islamic financial products became evident. 

However, there were no 
funds that HDFC Amna 
could use, and to resolve 
the issue, an inter-financial 
institution instrument 
based on Wakalah was 
issued to Maldives Islamic 
Bank and Amana Takaful 
Maldives.  The beauty of 
this transaction is that 
despite HDFC Amna 
being a potential threat to 
Maldives Islamic Bank, it 
invested to operationalise 
HDFC Amna and from 

another perspective this type of an arrangement was crucial 
for Maldives Islamic Bank to survive as there was no short term 
liquidity management instruments available in the market.

Since Islamic liquidity management became an issue to 
Maldives Islamic Bank and the government of Maldives faced 
an issue of being unable to utilize the funds of Maldives Islamic 
Bank by issuing conventional treasury instruments, the task 
to create an Islamic liquidity management instrument began. 
However, at first it was not successful and in February 2013, 
the government of Maldives issued the first private sovereign 
sukuk. In November 2013, Maldives Monetary Authority 
(MMA), the Central Bank of Maldives, issued the first Islamic 
Treasury Instrument, becoming the first South Asian Central 
Bank to do so. The instrument structured was unique and was 
based on the local circumstance of the country.

In November 2013, the first corporate sukuk by HDFC was 
issued. This sukuk structure was unique to the Maldives as 
there was no involvement of SPVs and other intermediaries 
common to an international sukuk issuance. After issuing the 
sukuk, in a quest to create an Islamic mutual fund, Maldives 
Hajj Corporation, the tabung haji of Maldives was created 
in 2013. The pension fund of Maldives did have a shariah 
compliant portfolio. 
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In 2014, Maldives Hajj Corporation was operationalized and 
for the first time in the history of the country the hajj price was 
controlled and high standards of service were provided to the 
pilgrims. In the same year, Allied Insurance Maldives launched 
its Islamic window, becoming the second takaful provider in 
the country. The opening of Ayady takaful proved that that the 
biggest insurance provider of the country had acknowledged 
the fact that takaful was growing in the market and it was 
impossible for them to survive without tapping into takaful.  
Maldives was  recognized at number 8 in takaful development 
according to the ICD-Thomson Reuters Islamic Finance 
Development Report 2014. It was stated in this report that 
this was despite the fact that the country had only one takaful 
company — Amana Takaful, which is a subsidiary of Amana 
Takaful Sri Lanka. The company is the only publicly quoted 
insurance company in the Maldives Stock Exchange and has 
been operating since 2003. Its ROA was 10% in 2013, higher 
than Qatar’s 7.8%.

In 2015, INCEIF, Malaysia started offering Masters in Islamic 
Finance Practice program for the first time in Maldives by 
affiliating with Capital Market Development Authority and 
College of Islamic Studies (now the Islamic University of 
Maldives). The main aim of offering masters level professional 
level program in Maldives by bringing lecturers from overseas 
was to give opportunity for high level professionals in 
conventional finance market to study Islamic finance prosper 
it. At this point it was understood that human capital needs 
to be developed in Islamic finance if it was to be sustained 
in the country and Capital Market Development Authority 
embarked on this.

In 2015, the biggest conventional bank in the country, 
Bank of Maldives (BML), opened its Islamic window, BML 
Islamic, again proving to the country that it was impossible for 
conventional banking to survive without introducing Islamic 
banking. This was a surprise for majority of Maldivians as no 
one thought BML will start offering Islamic finance as some 
viewed that there was no need to open Maldives Islamic Bank 
if BML took the initiative. In 2015, Maldives Transport and 
Contracting Company Plc (MTCC) launched “Odiverinnah 
Hallu yageen” an Islamic financing scheme under Tamwil 
Taqseet to provide customers with the option of purchasing 
Yanmar and Suzuki engines through a long term Islamic 
financed payment scheme. The scheme continued in 2016 as 
well. In 2015, “Faseyha Madadhu”, the first shariah compliant 
microfinancing scheme was launched.

In 2015, the ICD-Thomson Reuters Islamic Finance 
Development Report stated that on Corporate Governance 
(CG), Oman, Maldives and Kuwait are the strongest, with 
South Africa and Malaysia not far behind by the number of 
CG items disclosed and the composition of Board, and Risk 
Management and Audit committees. In this report it was stated 
that Maldives enjoyed better performance at 11% average ROA 
and 20% average ROE in terms of takaful growth.

In 2016, Maldives Center for Islamic Finance was created by 
the government of Maldives to strategize Maldives as the hub 
for Islamic finance and Hazana Maldives Ltd was incorporated 
to act as the SPV in sovereign sukuk issuances. In 2016, 
Litus Automobiles Company introduced an Ijarah product; 
“Thumma Naqlul Milkiyya”. In the same year Ayady Takaful 
introduced family takaful for the first time in the country.

Maldives has been recognized among the top 15 developed 
nations in the Islamic Finance Industry according to the ICD-
Thomson Reuters Islamic Finance Development Report 2016. 
Maldives also comes second to Pakistan in terms of overall 
Islamic finance development in the South Asian region.

In 2017, the second corporate sukuk of Maldives was offered 
by Housing Development Finance Corporation. In 2017, 
Maldives Center for Islamic Finance launched South Asian 
Institute for Islamic Finance (SAIIF). In 2018, the country is 
looking to issue the second sovereign sukuk on Ijarah. 

Though Maldives is a small country with a hundred percent 
Muslim population, the country faced challenges in developing 
Islamic finance. At present, the country has more than 13 
institutions offering Islamic financial services. The biggest 
dream that is yet to be realised is creating the first shariah 
compliant resort in the country. The new government elected 
in 2018 has included an agenda for Islamic finance in the 
presidential pledge to develop Maldives as an international 
Islamic finance hub proving the ever growing demand for 
Islamic finance in the country. This case study of Maldives 
proves that passion and dedication fused with public demand 
and political will are the driving forces behind the setting up 
of a fully-fledged Islamic finance industry in Maldives with a 
population of less than four hundred thousand. If Maldives can 
be successful in this, why can’t other countries do the same? 
Maldives has proved that anything can be done if you are 
serious about it. Strive and definitely success will follow.





Ampara district in the eastern province is an ideal test basket 
for Launching Salam based finance for Paddy cultivation as 
this region has all the ingredients necessary for its successful 
implementation.

1. Ampara district has a vast extent of land which has been 
brought under paddy cultivation. This district has 66008 
Hectares of irrigated paddy lands and a further 11314 
Hectares of rain dependent paddy lands. This area therefore 
has the capacity to absorb an enormous amount of finance, 
which if optimally used, will lead to massive increases in 
paddy production as a result of efficiencies in production. 
The scale of operation will be big enough to warrant the 
setting up by Banks, of permanent Data collection units, 
Technical support centers, offices to monitor progress of 
cultivations and perhaps even the setting up of permanent 
Project specific divisions of the bank to manage Salam 
based finance.  The process would be on a well informed 
and properly managed basis with focus on making the 
initiative successful and profitable to Participating banks.

2. The supply of water to the vast extent of irrigated paddy 
lands in the district, is from The Senanayaka Samudra   at 
Inginiyagala in Ampara.  This tank has enormous water 
storage capacity and has for generations released adequate 
supplies of water to all paddy fields, for both the Maha and 
Yala cultivation seasons. There have never been instances 
where cultivators encountered crop failure due to the 
shortage of water. Crop damage has seldom happened 
and on a few occasions it did, it was due to heavier  than  
normal rain  causing floods in the paddy producing areas. 
The paddy cultivation initiatives in this district, like in the 
Polonaruwa district, have been so consistently  successful,  
that it has become a major rice producing region in  
Sri Lanka .

3. This region also has many experienced and well assetted 
paddy merchants who play a very useful and active role in 
helping paddy field owners to dispose of the paddy crops 
immediately after harvest. There are also many state of the 
art rice millers with strong milling capacity to process the 
vast amounts of grain that is produced in this region. Any 
excesses in production is easily absorbed by the massive 
merchanting and milling capacity in the neighboring 
Polonnaruwa district. The disposal and marketing of 
paddy in this region is well supported by a robust chain 
of dealers and millers, making it easy for participating 
banks to conclude all aspects of the “Salam” deal, within 
the region without having to worry about storage and 
related transport logistics. The production, processing and 
marketing chain in the region moves smoothly and at a 
very high level of efficiency.

4. Paddy production in the Ampara district is predominantly 
Muslim led. Over 90% of paddy land in this region is owned 
and cultivated by Muslims, and so are the merchants and 
millers. This strong Muslim presence and the even stronger 
influence that Ulemas (religious scholars) have over the 
lives of Muslims in the area, is a strong inducement for 
Banks to successfully launch and continue to operate 
Salam based finance for paddy cultivation in the eastern 
province. The strong ethical objections that Muslims 
have to the use of interest based finance, is bound to make 
Salam  a welcome initiative  by most Muslim cultivators 
and  merchants . 

In the absence of Sharia compliant agriculture finance in 
this region and in Sri Lanka, now and in the past, many 
Muslim paddy farmers are compelled to resort to Interest 
based finance, primarily through pawn brokering, as the 
only means available   to raise working capital for paddy 
production. Any initiative for financial facilitation that is 
Sharia compliant is therefore bound to generate strong 
interest in these Muslim areas.  The process has to be 
properly marketed with emphasis on transparent Sharia 
compliance for it to generate the required farmer appeal.

5. The presence of the recently constructed Oluvil port in 
the very heartland of the paddy producing area, stretching 
from Kalmunai to Pottuvil, is bound to improve the low 
cost transport and distribution of Paddy and Rice. It will 
enhance competitiveness in paddy and cereal trading and 
create a wider market for these commodities in all areas of 
Sri Lanka. Banks will then be able to deal with paddy and 
rice merchants not only in the eastern region but also with 
those located throughout the country and even overseas.

A PROTOTYPE WORKING MODEL
A prototype working model of Salam for use by Banks, for 
the purpose of providing finance for paddy cultivation in the 
Ampara district could be on the following lines;

The Need for Outside Expertise

As a financial institution the Bank cannot be expected to have 
the expertise on all matters relating to paddy cultivation and 
trading. Without such expertise it would be suicidal for banks 
to venture into this business just as much as it would be suicidal 
for it to get into any other business venture. It is therefore 
necessary for the Bank   to enlist outside expertise by bringing 
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into the business model, Paddy millers and traders who are 
well positioned to give useful and reliable advice to Banks on 
matters relating to paddy production and Marketing.

In fact “Salam”, when used in paddy cultivation, becomes 
practically a tripartite process. The three parties involved in it 
are the cultivator, the financing bank and the miller / merchant. 
The cultivator is involved in the production segment, the bank 
in the financing segment and the Miller/merchant in the sale 
and distribution segment. Once the cultivator delivers to the 
Bank the contracted quantity of Paddy on the agreed delivery 
date, the Salam deal is complete. The Bank as the legal owner of 
the Paddy has to make immediate arrangements to deliver the 
consignment of paddy to millers/merchants, because Banks 
cannot be expected to deal with the logistics of collection and 
storage of paddy. This is the role of the Miller/Merchant. The 
Miller/Merchant therefore plays a very pivotal role for the 
successful completion of Salam transactions.

The first step a Bank has to take when embarking on Salam 
financing is to identify as its team player, an experienced and 
financially reliable Miller / Merchant, on whom the Bank can 
rely for much of the technical information it needs on matters 
relating to cultivation, production, pricing and disposal of 
goods. This person must be from the area as he has to be 
well informed of the integrity and experience of cultivators, 
the production capacity of paddy fields in the area, pricing 
techniques etc.  As a financier in Salam, what the Bank does 
is to buy the Paddy forward from the cultivator and pay the 
full purchase price in advance to him. The Bank must agree 
on a purchase price at this stage and this it can do only after 
consulting the Miller /Merchant.

THE ISSUE OF PRICING IN SALAM
Salam is a pre production contract covering the forward sale 
of commodities for which the purchase price must be paid by 
the buyer in advance, at the time of signing the Salam contract. 
Salam rules permits the buyer to offer a price lower than the 
spot price prevailing in the market at that time for similar 
commodities. The Financier/buyer is free thereafter to sell at a 
higher price once delivery is made. Sharia therefore permits the 
financier/ buyer to make a profit on the deal.

Determining that lower than spot purchase price, is very crucial 
for the successful completion of a Salam deal. If this price is 
not lower than the spot price that would prevail in the spot 
market at that time of delivery, when the contracted quantity 
of produce is delivered, then the Salam transaction is bound 
to generate a loss to the Financier. A Bank cannot depend on 
intuition, or guesswork for determining that Salam price. This 
has to come from sources that have reliable market intelligence 
and expertise, such as Millers / Merchants 

Once a suitable Miller/ Merchant is identified, The bank 
must clearly indicate to him that he will be required to decide 
on the Salam price and give the Bank a promise in writing , 
undertaking  to purchase from the bank all the contracted 
quantities of paddy that it will receive  under Salam contracts. 
He will be made to understand that the price of such sales will 
be determined at the time of actual sale to him by the Bank at a 
price that will be higher than the Salam price. The quid pro quo 
for his undertaking is the undertaking that the Bank would give 
him, that all Salam deals will be done with him only and that all 
such paddy deliveries under the Salam contracts would be sold 

to him on a deferred payment basis (Murabaha) on terms to be 
mutually negotiated and agreed by both parties.   

The bank in consultation with the Miller/Merchant must also 
go through the preliminary evaluation of the cultivator, such as 
his integrity, ownership of land or his rights to cultivate, capacity 
of the land to produce paddy based on past production records 
and the estimated delivery date of the harvested paddy.

After this consultative process the Bank will have a clear idea 
of the quantity that the cultivator is able to sell forward and the 
price at which the Bank would purchase the paddy forward. 

The Bank will also have to obtain from the cultivator/ Seller, 
suitable security as a performance guarantee to guard against 
potential losses that may arise from non delivery.        

 A summary of recommended steps that a bank should take for 
launching Salam based finance, is as follows:

1. Select suitable Miller/ Merchant who would be the  Bank’s 
strategic technical  collaborator

2. Get that Miller/ Merchant to sign the undertaking to buy 
the quantities of paddy that the cultivators would deliver 
to the Bank.

3. Give the undertaking to the Miller/Merchant that all of 
the paddy delivered to the Bank will be sold only to him 
and that the Bank would extend to him deferred payment 
(Murabaha) facilities on all paddy sales by the Bank. Take 
security as appropriate. 

4. In consultation with the Technical collaborator, select 
bankable cultivators, whose request for finance is 
supportable (obtaining security as appropriate)

5. Sign the Salam Contract and do timely disbursement of 
funds to cultivators in consultation with the technical 
collaborator. For reasons of prudence, the disbursement 
must not be done too early or too late. Agree with 
cultivator/ Seller the date and place of delivery.

6. Set up mechanism to monitor work in progress by the 
cultivator. Any signs of delinquency should be spotted 
early so that quick remedial action can then be set in 
motion.

7. A few days before commencement of the harvest, inform 
the Miller/ Merchant of the quantity of paddy that would 
be available for sale to him and request him to prepare for 
the logistics of collection and transport. 

THE HYBRID SOLUTION
As far as the Bank is concerned, its role as a financial facilitator 
is only half complete when the Salam cultivator/ Seller delivers 
the contracted quantity of paddy to the Bank on the contracted 
due date. The Other half of the Banks  involvement  is to 
dispose  the stock of paddy  to the Miller / Merchant  in terms 
of  the Undertaking signed my him to  Purchase the contracted 
quantity  of paddy from the Bank. This has to be accomplished 
as soon as the cultivator/ Seller confirms his readiness do 
deliver the produce under the Salam contract. Ideally the Miller 
/ Merchant would take possession of the paddy without delay 
from the contracted place of delivery by the “Salam” cultivator. 
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This stage of the transaction takes the form of a sale of the 
consignment of paddy by the Bank to the Miller / on Murabaha 
terms, as previously agreed with the Miller/Merchant. All the 
integrals of a valid sale in Sharia must be fully and adequately 
met on this Murabaha sale. A valid sale in Sharia must embody 
the following integrals;

• The goods which are the subject matter of the sale must 
exist

• The selling  Bank must have legal ownership of  the goods

• The Bank must have physical or constructive possession

• The sale price must be clearly indicated and it must be 
segmented into cost and profit components.  The cost will 
be the Salam sale price the Bank agreed with the cultivator 
and the profit quantum is a matter for negotiation   .

• The period of deferment of payment must be agreed.

• The bank must make a formal offer to sell.

• The Murabaha customer must accept the offer.

• Delivery of the sold goods must take place either 
physically or constructively.

Once the Salam cultivator confirms to the Bank that the 
quantity of paddy under the Salam Contract is available for 
delivery, the Bank has immediately acquired legal ownership 
and constructive possession and all the other integrals of the 
Murabaha sale can therefore be fully and adequately met. 

The fusion of Salam and Murabaha contracts, in the manner 
described above, is an ideal hybrid solution for Banks who 
wish to engage in finance for paddy cultivation, as it provides 
an orderly and total financial exit   with minimum exposure to 
risk of financial loss.

MODERN DAY VARIANTS OF SALAM 
Historically Salam is associated with providing working 
capital finance for the cultivation of agricultural produce. This 
platform is also sufficiently versatile to encompass industrially 
produced goods, so long as the commodity that is produced 
meets all Salam rules, specifically with regard to its fungible 
characteristics and its free availability in the market. Petroleum 
refining, manufacture of fertilizer are a few examples of 
industrially produced goods which can fall within the ambit of 
Salam finance.

An Islamic Bank in Qatar Provided finance for the purchase of a 
Urea manufacturing plant on  a Salam platform, by purchasing 
the entire ten year  production  of Urea of the factory . The Bank 
paid the money upfront and the client customer undertook 
to deliver to the Bank, the contracted quantities of Urea on 
a staggered basis over a ten year period. The funds generated 
by the forward sale of Urea were utilized to pay the purchase 
price of the manufacturing plant.  In fact Salam is a very 
versatile mode of Islamic finance as it is extremely flexible in 
use with few operating complications or Sharia infractions. Its 
design simplicity offers much transparency from a Sharia audit 
perspective.

CROP INSURANCE 
As far as paddy farmers in all paddy cultivation areas which 
have reliable irrigation facilities are concerned, crop insurance 
is more of an embellishment than a necessity. These farmers 
have, year after year, very successfully produced paddy  in 
both the Maha and yala seasons, using the vast amount of 
stored water available in reservoirs. Crop failure due to water 
shortages has been a remote and seldom occurring danger to 
them. To them crop insurance, for all intents and purpose, is 
irrelevant in cultivation endeavors,

Crop insurance is however a comfort factor to other stake 
holders in agriculture finance, especially to Banks who wish 
to see a risk sharer in agriculture finance. Banks have not been 
able to enter the area of financing paddy cultivation, even in 
areas where reliable irrigation facilities are available, partly 
due to the lack of interest shown by Insurance companies 
in supporting paddy cultivation by offering crop insurance 
schemes.  Insurance companies probably harbor the same 
anxieties as Banks, in believing that paddy cultivation is high 
risk activity because of uncertain weather conditions.  Because 
of the alleged ‘high’ risk in agriculture, Insurance companies   
rank it as high risk activity for which they have shown no 
appetite at all.

As discussed in this article, this fear is sans any substance, 
especially in paddy producing areas which have vast amounts 
of stored water to meet irrigation needs. It is a most unfortunate 
that a developed insurance industry in this country has failed 
to support this vital food production sector. Paddy production 
is the backbone of the Sri Lankan economy, provides food 
security to our island nation and provides employment to 
vast numbers of people in rural areas. In view of significant 
contribution that Insurance companies can make in the area 
of food production, Insurers must be more forthcoming with 
crop Insurance schemes. What they  need to do is to  take a 
more proactive and rational  approach to assess the true risk 
in operating crop insurance schemes especially for paddy 
cultivation in areas  such as the Ampara and Polonnaruwa 
districts which have very reliable irrigation infrastructure.

The strong Muslim presence in paddy cultivation in the Ampara 
district, poses a greater challenge, since the Insurance schemes 
would have to be on a Takaful platform if it is to be marketed 
successfully. At present there are no Takaful options available 
for paddy production in this country. In the national interest, 
this situation must change. Takaful operators must research 
and assess the true risk in providing Takaful cover for paddy 
cultivation especially in the Ampara district. Our considered 
opinion is that the risk of loss in this area of Takaful is minimal 
and is perhaps lower than the risk of loss in Motor and many 
other forms of general insurance. 

If Takaful companies can lead the way by introducing cultivation 
Takaful schemes in the Ampara district, then Banks are surely 
bound to follow. Such pioneering efforts  will go down in 
history as ground breaking initiatives  which  will profoundly 
impact on the lives of many people in rural Sri Lanka and  
bequeath to the nation a more robust food security capability, 
for which generations to come will always be grateful.  

Crop insurance is however not a necessary prerequisite for 
Salam based finance. If the availability of water for irrigation in 
the cultivation area is scientifically assessed  by  Banks planning 
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to launch Salam and if the indications are positive, and if the 
cultivator from whom the Bank would be purchasing the paddy 
forward, is reliable and experienced, then the  Bank has no need 
to look elsewhere for comfort. If Takaful is available it must be 
seen only as a bonus rather than a prerequisite. 

CONCLUSION
Banks have a social contract with society and country. Under 
this contract Banks have been accorded a very privileged 
position of being the custodians of the wealth of the citizens of 
this land. The flip side of this contract obliges Banks to extend 
financial support to Development/commercial initiatives, 
which profoundly affect the quality of life of people. The 
nation’s food security ranks as the single most important 
initiative affecting people’s quality of life. Security from food 
shortages, Malnutrition and Famine, is a sacred fundamental 
right of every human being.  Banks   must therefore discharge 
this contractual obligation as a matter of great national 
importance with enthusiasm and commitment. This function 
is something that Banks must deliver with unwavering and 
sincere commitment. Under the social contract people have 
entrusted their wealth to Banks, not to be used only for the 
narrow purpose of maximizing profits by lending to trade and 
industry. Banks are also obliged, under the social contract to 
strengthen the toiling endeavors of farming communities to 
achieve food security and help to maximize cereal production 

from the limited arable land that our country has at its disposal.

Banks must not perceive food production as just another 
hunting ground for amassing profits, they must instead treat 
agriculture finance as a major expression of social responsibility 
arising from the social contract they have with people and 
country.   

It would be prudent for Banks to initially start with a pilot 
scheme, by setting aside a sensible and modest sum of money 
for financing paddy cultivation in areas which have reliable 
irrigation infrastructure. This will be the banks learning phase, 
to prepare them for the serious and long term capability 
of becoming significant stake holders in the nation’s food 
production initiative.   

Lest Banks forget, let us remind ourselves of the words of 
wisdom of the ancient sage who said that even the longest 
journey begins with the first small step.  
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